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OSS GREATLY EXAGGERATED 


THROUGH THE MONTICELLO FIRE. 


Property Damage Not Likely to Exceed 
$400,000—Less Than $200,000 


Insurance, 


As was Ww have been expected the 

arly press reports claiming an $800,000 
property loss at Monticello, N. Y., as a 
result of the fire that swept the city cn 
he night of the 10th were greatly ex- 
aggerated. It is now figured that the 
aggregate loss will not exceed $400,000, 
while the insurance involved is placed 
at from $150,000 to $200,000. Settlement 
of the great majority of the insured 
iogses will be effected by representatives 
of the General Adjustment Bureau, sev- 
eral of whose expert men are now on 
the ground. 

Up to this time it has been impossible 
to ascertain the list of individual insur- 
anees, mor the aggregates carried by 
the interested companies, agents having 
given confusing advices when writing 
or wiring their respective head offices. 

The following companies were ag- 
gressively represented at Monticeilo 
and presumably are interested for mod- 
est amounts: Aetna, Continental, Hart- 
ford, Home, Hanover, Phenix of Brook- 
lyn, Phoenix of Hartford and the Sun of 
[ondon. 

It was reported in Monticello that 
companies were involved to the follow- 
ing extent: Hartford, $28,000; Conti- 
nental, $25,000; Phenix, $12,000; Sun, 
$12,000; Northern of London, $8,000; 
Cosmopolitan, $1,000. 

Monticello, the seat of Sullivan 
county, is famous chiefly as a Summer 
resort, being close to White Lake, and 
well located in the Catskill region. A 
number of sanitariums are located 
there, the air of Sullivan County being 
deemed peculiarly beneficial for those 
afflicted with incipient tuberculosis 
Aside from a small tannery the city 
boasts no industries. 

The fire, which within two hours de- 
struyed thirty-six buildings, started in 
the electric iight station in the rear of 
the Palatine hotel on Main street. A 
high wind was blowing at the time and 
the flames spread rapidly. The local 
firemen allowed their hose to burn, and 
had to summon aid from ,Liberty and 
Port Jervis. Before help arrived, how- 
ever, the fire was practically out. 

Among the buildings destroyed were 
the following: Palatine hotel, Palatine 
Music Hall, Rockwell house, Balsam 
house, Masonic temple, Durland & Arm- 
strong’s livery stable; W. W. John's 
hardware store; the residences of John 
W. Tymeson and Dr. J. F. Curlette, two 
of the finest houses in the village; the 
Iiudson River telephone office, the e- 
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Assets, January ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


$24,856,499 
14,973,677 
0 
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WHOLESALE INSURANCE 


OPPOSED BY THE FRATERNALS. 


Deemed An Attack on Their System— 
President Piper Urges Prepara- 
tion to Meet Competition. 


At the time bills were introduced in 
various legislatures providing for 
wholesale insurance it was well known 
that the most strenuous opposition em- 
enated from fraternal organizations, 
and reference was made in these col- 
umns to the fact that their activity in 
that particular, broke a “truce” which 
had existed between legal reserve com- 
panies and fraternals on legislative 
matters for some time. 

In his annual report before the Na- 
tional Fraternal Congress on Monday 
of this week President Charles E. Pi- 
per reviewed this matter under the 
heading “Group Insurance.” He said: 

“Barly in May, your Committee 
learned that an attempt was being 
made to enact into law in a number of 
the states, provisions under which in- 
dustrial companies could bid for the 
business of fraternal societies. In most 
instances the provisions had been hid 
den in proposed anti-rebate laws relat 
ing to fire insurance and in some inr 
stances to regular or-old line life insur- 
ance. The Illinois law may serve as an 
example. It appeared in the anti-rebate 
law as a provision in one of the sec 
tions as follows: 

“*Provided, that any life insurance 
company doing business in this state 
may isue policies of life or endowment 
insurance with or without annuities, 
with special rates of premium, less 
than the usual rates of premium for 
such policies to members of labor 
unions, lodges, beneficial or similar or 
ganizations, or employees of a single 
employer, who through their secretary 
or other officer or employer, may take 
out imsurance in an agregate of not 
less than one hundred members and 
pay their premiums through such offi 
cers or employer.’ 

Decide Upon Attack. 

“My attention was first called to the 
bill by Frank Nunemaker of the North 
American Union, who had heard of it 
through the Honorable Charles A. Shu 
macher, chairman of the Committee on 
Fraternal] Insurance of the House of 
Representatives of the State of Illinols. 
An investigation disclosed the fact that 
a similar bill had been passed and 
signed in Minnesota; it had become a 
law in Massachusetts, New Jersey and 
I think Maryland, had passed the Sen 
ate in Michigan and was on general or 
der in the House. The bill passed the 
Senate in Illinois, and was on the 
third reading in the House, and a like 
measure had passed both houses in 
New York. 

“T immediately communicated with 
the Executive Committee of the Asso 
ciated Fraternities, and we decided to 
attack the bill at once. We secured its 
defeat in Hlinois and Michigan, and 
upon hearing before Governor Hughes 
of New York, succeeded in defeating 
the bill in that state. 

Insurance for Fraternals. 

“The purpose of that bill may easily 
be understood from the statement made 
by Mr. Rosenfeld assistant to the Pres! 
dent of the Equitable Life Insurance 
Co., who said before Governor Hughes: 
‘Speaking for the company of which 


(Continued on page 6.) 








FAVORS SMALLER AGENCIES. 





National Life of Vermont Cutting up its 
Territory to Allow Intensive Culti- 
vation. 





An important move of the National 
Life Insurance Company of Vermont is 
that of dividing its territory into smal! 
vzeneral agency fields, appointing, where 
possible to do so. men from its own 
ranks for the new general agency posi- 
tions. 

In line with this decision, the Iowa 
territory has been divided into six gen- 
eral agencies, with headquarters at Des 
Moines, Sioux City, Council Bluffs, 
Davenport, Dubuque and Mason City. 
Harry J. Snell of Chicago will take 
charge of the Des Moines office on Sep- 
tember 1, and William M. Grady ai 
Sioux City. Other announcements will 
shortly be made. 

South Dakota has also been divided 
into five agencies with headquarters at 
Yankton, Aberdeen, Mitchell, Sioux 
Falls and Watertown. The general 
agent at Yankton is William H. Hohtze. 

Second Vice-President James B. Estee 
who has charge of the agency force, is 
at present on his way to the Pacific 
Coast where other important changes 
looking to a more intensive cultivatioa 
of territory will be made. 





DEFENDS DISTRIBUTION. 





Prudential Gives Comprehensive Answer 
to Blanchard Suit—Dividends Hold 
Policyholders. 





The Prudential has filed its answer to 
the suit of Leon F. Blanchard, a stock- 
holder who seeks to restrain the com- 
pany from increasing its benefits to 
policyholders. Following a review of 
all the points at issue, and referring to 
the payment of voluntary dividends to 
Industrial policyholders commencing in 
1897, the answer says: 

The effect of this change of policy 
upon the business of industrial insur- 
ance was marked and immediate. Pub- 
lic criticism was allayed, the lapse ratio 
Fegan to lessen, adverse legislation was 
elther not introduced or was defeated, 
and instead of the business sinking un- 
der the oppreobrium of unjust exactions 
levied upon the working classes for che 
berefit of adventurous stockholders it 
bounded into popular favor and has so 
continued up to the present time, and is 
to-day, owing, as defendants believe and 
aver, to the policy of liberality and jus- 
tice so inaugurated and thereafter pur- 
sued, the most successful system of life 
insurance in the world. 

Further answering charges in para- 
graph 29, to the effect that the return 
io non-participating industrial policy- 
holders of the excess of premiums col- 
lected from them was, as to the stock- 
holders not assenting thereto, an inva- 
sion of their property rights and with- 
out legal warrant, the defense holds, 
first, that such action was within the 
discretion of the board of directors and 
was in the interest of the business of 
the company and of the stockholders 
and was necessary to save the business 
from destruction through adverse legis- 
lation or popular disfavor or both. 

Secondly, That the business of life in- 
surance is affected with a public inter- 
est; that while the Legislatures of the 
various States have regulated such busi- 
ness in many respects they have left 
the rate-making power to the directors 
of the companies; that in making such 
rates directors are bound to act with 
due regard to the rights and interests 
of the insuring public, as well as the in- 
vesting stockholders, and that if in any 
case it appears that through lack of sta- 
tistical information, or otherwise, exces- 
sive rates have been calculated and :m- 
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posed, it is within the right and discre- 
tion of the directors to rebate such ex- 
cess to the policyholders instead of pay- 
ing it to the stockholders in dividends. 

Thirdly, That the policy of making re- 
turns from the excess premiums collect- 
ed to the nen-participating policyhoid- 
ers by way of cash dividends and in- 
creased benefits was adopted by the 
Prudential company in 1897 in an open 
and public manner, and was widely ad- 
vertised; that the continuance of this 
policy has been kept before the public 
by constant advertisement from that 
time to the present; that this policy was 
well known to and understood by the} 
complainant and all the other stockhold- | 
ers at the time it was adopted, and its | 
continuance by and the results thereof | 
to the company have been equally well | 
known to them; that such policy was | 
acquiesced in by the complainant and | 
every other stockholder at the time of | 
its adoption, and not the slightest objec- | 
tion thereto was ever made by any} 
stockholder until the filing of this bill. | 

In the meantime thousands of policy- 
holders, who would otherwise have al- 
lowed their policies to lapse, have bean 
induced to persist in the payment of 
their premiums, sometimes at great 
sacrifice, in the expectation of receiving | 
the increased benefits and cash divi- 
dends held out to them as a reward for 
so doing. And thousands of other poli- 
cyholders, who had allowed their poti- 
cies to lapse, have been induced to re- 
pew the same. 








PROMOTION FOR A. E. BROWN. 





Secretary and Superintendent of Agen- 
cies for the James Perry Agency of 
Prudential. 





Abner E. Brown has been appointed 
Secretary and Superintendent of Agents 
for the James Perry Agency of the Pru- 
dential, located on Vesey street, New 
York. In this capacity he will be large- 
ly responsible for the handling of the 
various agents and building up an in- 
creased staff. 

Mr. Brown, who is 41 years of age, 
first engaged in life insurance while in 
Hartford, in which city he occupied the 
post of assistant secretary of the local 
gas company. Coming to New York he 
represented the Phoenix Mutual Life for 
some three years, after which he joined 
the forces of the Mutual Benefit Life, 
having charge of the Brooklyn interests 
under Manager Cerf. About a year ago 
he joined the James Perry New York 
City Agency of the Prudential as solicit- 
or, subsequently being promoted to the 
position of superintendent of agents. 

At that time “The Eastern Under- 
writer” predicted he would make good. 
That he has done so is evidenced by the 
appointment noted herewith. Mr. Brown 
believes in persistent effort and belongs 
to the type of thorough canvassers who 
are a credit to the business. 





No More “Extras.” 





The New York Life has notified its 
field force that beginning with Monday 
of this week no “‘optional,” “extras,” or 
“additional” policies will be issued at 
the request of the agent. In other words 
it is the purpose of the company here- 
after to confine the amount of the insur 
ance issued to that named in the appli- 
cation. 

It has been customary—a practice in- 
dulged in by representatives of several 
companies—to ask for an additional 
policy with the expectation of being able 
to place it when the policy applied for 
was delivered. 





New Jersey Agency Appointments. 





The following are recent agency ap- 
pointments in New Jersey: 

Mutual Life, W. Barle Miller, Pauls- 
boro; William E. Keat, Woodbury— 
Penn Mutuai, Smith Conover, Atlantic 


City—Security Mutual, Ignatz Kass, 
Newark—State Mutual, William John- 
ston, East Orange; Andrew T. Smth, 





Dundee Lake. 





The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 

It sells to the man who has «all the insurance he wants’’ 
and to the man who ‘never believed in life insurance.” 

Active aggressive agents can make more money with less effort 
selling this NEW policy than any other policy of any other company. 

We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 

Why not sell what is wanted. The «just as good” requires a 
deal of talk and then don’t satisfy. 

Come in and see us and we will put you in line to sell the 
genuine MONTHLY INCOME POLICY. 


JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 








1894 1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 
UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———-Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906 —-$1, 226,696 $74,309 
1907—$1,001 ,409 $27,775 
1908—— $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions Renewals on New Plan Contracts Direct With Company 
Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








NATIONAL LIFE INSURANCE CO. 


MONTPELIER, VERMONT 


ESTABLISHED IN 1850 OPERATING IN 36 STATES 


JOSEPH A. DEBOER, Prest. 

FRED A. HOWLAND, Vice-Prest. H. M. CUTLER, Treasurer 

JAMES B. ESTEE, 2d Vice-Prest. A. B. BISBEE, Med. Director 
Cc. E. MOULTON, Actuary 


OSMAN D. CLARK, Secretary 


This Company held January 1, 1909, and gained duriog the past decade: 


Is 0 cavities <xaned $ 44,026,069.73...............Gain, 173% 
SURPLUS,......... oo MAM... .<.-2..050 Gain, 174% 
INSURANCE,.......... $155,755,039.00............... Gain, 93% 


Absolute Security and Economy of Management 








THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST 
IN THE 
WoaorRLD 


OLDEST 
IN 
AMERICA 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

The only company which has in- 
creased its dividend scale four years in 
4 succession—1906, 1907, 1908, 1909. 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 
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MASSACHUSETTS MUTUAL. 





Field Men to Hold Annual Meeting at 
Home Office Friday and Saturday— 
Program. 





On Friday and Saturday of this week 
the eighteenth annual meeting of the 
Azents Association of the Massachu- 
setts Mutual Life will convene at the 
home Office in Springfield. 

The officers of the organization are: 
. Willson Rogers, acting president; 
harles B. Richardson, second vice- 
esident; J. Putnam Stevens, secre- 
iry. B. J. Apple was elected president 
1 the year 1908-09, the office becom- 
¢ vacant owing to his death March 
21 of this year. 

An interesting program has been ar- 
ranged for the occasion, as will be 
noted by the following: 

Friday, Morning Session, 
Address, President W. W. McClench. 
Paper, L. Brackett Bishop, “Hard 

‘Times and Good Times al! the same fur 
he Business Agent.” 

Discussion opened by C. B. Richard- 

Paper, J. W. Wulf, “The Fraternals: 
A Field for Rational Insurance.” 

Discussion opened by Mr. Sutton. 

Afternoon Session. 

Paper, C. H. Angell, “Our Continuous 
Monthly Income Policy.” 

Discussion opened by F. C. Sanborn. 

Paper, J. H. Smith, “Organization cf 
au Agency; Mistakes and Successes.” 

Dscuss‘on opened by Wm. H. Herrick. 

Paper, Dr. F. W. Chapin, “What 
Should the Medical Director Expect of 
the Field Man?” 

Discussion opened 
Kinnicutt. 

The evening session of Friday will be 
for General Agents and Managers and 
will be devcted to the discussion of 
matters pertaining to their work, etc. 

Saturday, Morning Session. 

Paper, W. H. Sargeant, vice-president 

of the company, “What Material Heip 


r 
C 
] 
ti 
f 
it 


oy De. W. H. 


Can the Home Office Give the Field 
Man?” 
Paper, J. L. Potteiger, “What Ma- 


ierial He’p Can the Field Man Give tho 
fome Office?” 

Dscussion opened by F. S. Biggs 

The Question Box will be in charze 
of W. J. Harty. 

Business Session, election of officers, 
ete, 

Recreation, Saturday, 12 o’clock noon. 

Leave Home Office Building for buat 
or trolley cars to Riverside Grove and 
au old-fashioned Rhode Island Clam- 
bake, Baseball, Tug-of-War, Running 
tiaces, ete. Return to city between 5 
and 6 o’clock. 

Luncheon for lady visitors will he 
served on Mt. Tom Saturday afternoon. 
Cars for the mountain will leave hotels 
about noon. 





Making Good Progress. 





The semi-annual statement of the 
Southern States Life of Atlanta shows 
admitted assets of $505,988; policy re- 
serve, $317,426; other liabilities, $5,212; 
surplus to policyholders, $183,351. Its 
income during the first six months was 
$194,519; paid-for business during this 
period, $2,067,809; total in force, $9,842,- 
722. The following comparison will 
show the growth of the company in four 
important particulars: 


Ins, 
June 30 Prems. Assets Surplus in Foree 
106... .$14,960 $163,547 $152,358 S811iw 
LT = ...169,50% 277.822 154,431 . 
8 2. .328,655 402,700 152.452 
19 . .571,061 505,988 183,351 





Scranton Life Dividend. 





James S. McNulty, president of ths 
Scranton Life, has notified the stock- 
holders of the company of the declara- 
tion of a 3 per cent. dividend. He says 
In part: 

“We take the pleasure of informing 
you that a dividend of 3 per cent. has 
been declared upon the capital stock of 
the company and payable to stockhold- 


ers of record of August 31, 1909. To 
those who have paid for their stock 
check for their dividend will be sent 
them dated September 1, 1909. To 
those who have not yet paid for their 
stock, and who have paid the second 
annual premium and are therefore en- 
titled to exercise the option upon their 
stock, if remittance is made therefor on 
or before August 31, 1909, they will also 
receive checks covering this dividend. 
“It is evident to those who have no‘ 
yet paid for their stock and who are 
entitled to purchase it, that it will be 
to their advantage to do so and thus 
participate in this first dividend distri- 
bution. It is a matter of considerable 
gratification to the management that 
the success achieved has been such that 
your company is in a financial position 
to declare this dividend so soon after 
the incorporation of the company.” 





A Gold Watch Contest. 





The Illinois Life offers “A Fine Gold 
Watch” for the best August record, per- 
centage basis, in written, examined, is- 
sued and paid for business. 

The watch will be awarded to that 
agent who makes the largest percentage 
showing. In event of a tie on number 
of thousands paid for the amount of 
cash premiums paid on the business rep- 
resented shall be taken into account in 
determining the winner. 

The examined business of the compa- 
ny for the first twelve days of August 
was $487,500 as compared with $425,000 
during the first twelve days of July. 

Beginning with September 1, it is the 
intention of the Illinois to charge a fee 
of fifty cents for each “extra, additional 
or fractional policy” issued that is re- 
turned for cancellation. 





Death of W. E. Ingersoll. 





William FE. Ingersoll, second vice- 
president of the New York Life, and in 
charge of the foreign business of the 
company. with headauarters at Paris. 
died during the past week. 


NATIONAL FRATERNAL CONGRESS. 





Twenty-Third Annual Convention in 
Session at Boston—Eight Billion In- 
surance in Force. 





A large delegation, numbering some 
300, was present when President Charles 
E. Piper of Chicago called to order the 
23rd annual convention of the National 
Fraternal Congress, which opened in 
Boston on Monday of this week and is 
now in session. About two-thirds of 
the delegates were women, who are 
identified with various fraternal organi- 
zations. Fifty-one societies responded 
to the roll call. 


Following the opening of the Con- 
gress a welcome was extended on the 
part of the commonwealth by Attorney 
General Dana Malone. Joseph C. Pel- 
letier of Boston, identified with the Na- 
tional Advocate of the Knights of Co- 
lumbus, responded. 

Elsewhere we _ reproduce’ extracts 
from the annual address of President 
Piper dealing with “Valuation and 
Minimum Rates” and “Group Insur- 
ance.” Mr. Piper stated that the Con- 
gress was in a flourishing condition and 
represented insurance in fraternals ag- 
gregating $8,000,000,000. 





FIRST BEST PURCHASE. 





Much hinges upon a wise investment 
of the initial small accumulation, and 
the first best purchase a young man 
can make is to buy a life insurance pol- 
icy. There is no other possession of 
such intrinsic worth that can be bought 
for so little money, and in youth it costs 
much less than at any other period 
further along. There is no other proper- 
ty that carries with it the same ele- 
ments of certainty whereby one may 
tel] to a dollar what the return will be. 
Tnlike personal property or realty, 
that may be bought in annual payments 
and which, on account of any delinquen- 
ev caused by death of the buyer, goes 
back to the seller, life insurance comes 
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stating references. 


Care of THE EASTERN 


FOR 


THREE COOD SUPERVISORS 


Will pay salary, expenses and full commissions. 
in one of the best states in the Union—thoroughly organized and doing a 
larger business than practically every other company in that state 


“SUPERVISOR” 


UNDERWRITER, 105 WILLIAM STREET, NEW YORK 


LOOKING 


One of the oldest companies 
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up Agency in addition. 


AGENCY SUPERINTENDENT WANTED 


One who can furnish good references and prove a production 
of $100,000 personal business in 1908. 


One of the Oldest and Largest Companies in the World. 
15 Million insurance in force in 23 Counties. 


Salary plus full commissions and 
profits to live on—renewals for investment. 


PENNSYLVANIA 
Care of EASTERN UNDERWRITER 


Must assist in buildirg 


renewals. First vear 

















The only Company in the World that 


‘“‘Insures Lives and 
Guards Them Against 


Provident Savings Life Assurance Society 
35 Nassau Street 


Disease” 


New York 








buyer every cent of the stipulated 
profit, although only a single payment 
may have been made. No small in- 
vestment property can infuse into the 
holder the same consciousness of inde- 
pendence that a life insurance policy 
does, nor is there any that can compare 
with it as a stimulant to other enter- 
prise. The young man who carries a 
few hundred, or $1,000, $5,000, $10,000, 
or more, life insurance recognizes that 
he has already accomplished something 
which commands the esteem of others, 
and, better still that he has enlarged 
his own self-respect. Such a young 
man needs not to be told that he has 
pursued the wisest course—he feels it. 
It is his best credential of good habits 
and business determination. If you 
would be something beyond common- 
place, the best possible way is to be 
gin with the ownership of life insur 
ance.—The Capital, Topeka, Kans. 





TO AVOID LAPSES. 





In his letter to agents Assistant Man- 
ager Junkin of the Manufacturers Life 
of Toronto urges that attention be 


given to the business already on the 
books with the object of retaining 
same. He says: 


“I would like to say a word here to 
our General Agents and Cashiers re- 
garding the importance of keeping old 
business in force. This seems to be one 
of the hard problems in the life insur- 
ance business. Look into your agency 
and see how much you have actually 
gained in the seven months. Take each 
case that has lapsed and set opposite 
the name the reason in your opinion 
why it has gone off the books. I think 
a careful analysis of the lapsed business 
each month 


would do an immense 
amount of good and would tend to les- 
sen the lapses; or, in other words, 


would tend to lessen the writing of a 
class of business which is almost sure 
to lapse. Get your agents to canvass 
people who are able to keep their poli- 
cies in force, and leave the doubtful 
ones to the other fellow.” 


Opening Up Florida. 





The South Atlantic Life of Richmond 
has appointed Jordan & Harrison, gen- 
eral agents for Florida, with headquar- 
ters at Jacksonville, the firm being 
composed of Mayor W. S. Jordan and 
C. H. Harrison. 

Mr. Jordan was for a number of years 
associated with the New York Life, 
while his partner, Mr. Harrison, has 
had valuable experience in serving the 
Penn Mutual Life in Georgia and Flo- 
rida, his work being that of solicitor 
and later superintendent of agents. 

The South Atlantic Life is one of the 
high-grade Southern institutions, which 
under the present management is mak- 
ing commendable progress. 

One of the policies of the company is 
that of investing its reserve funds in 
those States from which it derives its 
business. Vice-President S. P. Wiley, 
who made the above appointment, states 
that this policy will be followed to the 
letter in Florida. 





With Pacific Mutual Life. 


E. J. Castello has been appointed 
General Agent of the Pacific Mutual 
Life for the northern half of Georgia, 
with headquarters at Augusta. 

Announcement of the appointment 
which was made by Vice-President 
Danford M. Baker came as a surprise 
as Mr. Castello had been with the 
Northwestern Mutual Life for the’ past 
19 years as district manager for the 
same territory. 





Appoints General Agent. 





Supplementing the announcement in 
our issve of last week of the licensing 
of the Bankers Life to do business in 
Rhode Island, we are advised that 
Henry A. Monroe has been appointed 
general agent of the company for the 
State with headquarters at Providence. 
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SELECTING AND HANDLING A PROSPECT 


“How may I learn that a man is a 
prospect?” some one will ask. Is he 
between the ages of 18 and 60? Is he 
physically insurable? Is_ his moral 
character good? Can he pay the prem- 
iums? Then he is a prospect. “But,” 
some one says, “He has. never bought 
any insurance, although lots cf agents 
have tried to sell him.” That may be 
true, but every man has to buy his first 
policy some time, and your presenta- 
tion of the reasons why he should buy 
may differ from anything he has ever 
heard. Your personality may appeal to 
him and he may buy. Right here I will 
say that “personal magnetism” is your 
greatest asset. Throw your whole be- 
ing into your presentation of the propo- 
sition. When you have spent 30 min; 
utes with a. prospect you should be ex- 
hausted, if you are not you have failed 
to use all your weapons, although you 
may have taken his application. 

When is the best time to see a pros- 
pect? The first time you can get his 
undivided attention. 

Don’t try te sell him, if he is “swap- 
ring” horses, chasing pigs, quarreling 
with his wife, or making love to his 
sweetheart. Wait until he gets through, 
then open up your batteries. But you 
may find him even then in a contra 
dictory frame of mind; if you do, side 
track. There are times in a man’s life 
when he would not accept a half inter- 
est in Standard Oil. See him again, 
perhaps you will find him “Ripe.” 

What argument shall I use to sell 
my policy? Go quickly over the merits 
of your company and say no more about 
it. if your prospect is a young man ex- 
plain to him the advantage of buying 
now while premiums, to him, will be 
low, and the desirability of having his 
estate paid for before his earning capa- 
city has become impaired by age. En- 
large upon the value of legal reserve 
insurance as a collateral asset in busi- 
ness. Prove to him that banks so con- 
sider it in all cases. Illustrate by 
supposing he should wrsh to borrow 


“ANNUAL STATEMENT BLANKS. 





Committee Submits Report to be Made 
at National Convention of Insur- 
ance Commissioners. 

mimittee on Blanks of the National 

of Insurance Commissioners held 

its regular annual meeting in New York City 

commencing June 7th. All proposed changes 

in the several statement blanks were care- 

fully considered by the full committee which 

herewith submits the following report: 
LIFE BLANK. 

ge 2. Under line 14 insert the following 

new item “Dividends applied to shorten 

the endowment or premium paying period.” 

Add the “Per Sched- 


The Co 
Convention 


Line 22 following: 

. és 

39 (b) Add the following: (‘‘Inelud- 

ing $...... for acerual of discount.’’) 

U nder line 10 insert the following 
“Dividends applied to shorten the 

(See 


new item 
endowment or premium paying period. 
Ineome No. 15.) 

Line 16 is changed to read as follows: 
“Dividends and interest thereon he ld on de- 
posit surrendered during the ve ar 


Line 20 is changed to read: ‘“Compensa- 
tion of managers and agents not paid hy 
commission for services in obtaining new in- 
surance 

Line 21 is changed to read: “Agency aup- 
ervision and traveling expenses of sup 

Ts (except compensation for home office 


saanaviiem 
Under line 21 insert a new item to read: 
“Branch office expenses including salaries of 


Inanagers 


$2, 000 and put up $4,000 of real estate. If 
he lives, good—but if he dies, could 
his wife earn the money to lift the' 
mortgage? The chances are against 
her. She would lose all he had accumu- | 
lated. But if he insures for $3,000 the 
wife pays the mortgage and is left with 
$4,000 in real estate and $1,000 in cash. 

He may say, “My father never bought 
insurance and he raised a large family 
and provided for them.” 

Point out to him that conditions have 
changed (and will change more in the 
next twenty years). That his father 
bought land at from two to five dollars 
per acre, while he can not buy for less 
than from ten to fifty dollars, even at 
all. That competition is growing 
stronger every day and his children will 
be forced to the wall unless better 
equipped for the battle of life than he 
is. He may say that he can invest his 
money to better advantage. Perhaps so 
—if he lives. Show him how many 
die before reaching the expectancy ac- 
cording to the mortality tables. Prove 
to him that forty-eight men of fifty 
make failures in life. from money stand- 
point—i. e., die worth no more than 
when they started in bustness. Show 
him that his life insurance is non-tax- 
able and is not affected by panics. That 
it will probably be the only property he 
will ever have that will be worth as 
much as when he is occupying his “six 
feet of earth’ as when he was living. 

That he buys insurance for protec- 
tion against the uncertainty of living, to 
make the money to protect his wife and 
children. You should be able to con- 
vince him that he can get more out of 
what he earns by buying some insur- 
ance and spending the remainder of 
his income to give his family some of 
the pleasures of life while he is living, 
than he can by saving himself and de- 
priving them in an effort to accumulate 
houses which may burn, or stocks and 
bonds which may depreciate in value.— 
L. L. Copeland, Associate Manager 
Great American Life for Alabama. 





and clerks not included in Item 
4.’ 

Line 45 (b). Add the-following: “(Inelud | 
kee for amortization of premiums).” | 
Page 4. Lines 7, 8 and 9 are to be shown 
as inside items and the total amount of same 


added extended into the movey column. 





The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334.038 
1906 - - - 93,563,452 
1907 - - - 102,283,634 
1908 - - - 109,773,709 
Each year larger than any in the 
previous history of the Company. 

© d Busi 1858. 
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any Gates oss during uring the past 1 ‘our years. 7 


“IMPORTANT ‘ANT FACTS 
basgness a3 are shown by th the Tol Faris this 
"Expenses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
bg 10.76 59 4.84 
ble of i 
rus Hoist a Tae Bat Conipeny 
ere 
rie its peter ons, Padeap ant Eee 
Options of Settlement 
» ‘print Lod oe rporation In- 


et 


elite er information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 














THE GREAT AMERICAN’S 


BERKSHIRE 





LIFE BOND 
AGENT'S CONTRACT — | 
With Monthly Salary | 


Something entirely NEW in the 
agency line, securing the 
agent’s work as a | 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. | 














LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 


W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
| of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


| For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
263 Broadway, New York 











Line 25. Add the following: ‘‘(Less rein 
surance premiums).’ 

Line 24. Add the following: ‘‘Less rein 
surance premiums).’ 

Line 36. After “Agents’ debit balances” 


add the word “gross.” | 
Page 5. The caption of this page is chang 
ed to read: 
“*y—LIABILITIES, 
FUN | 
Line 19 is changed to read: “Dividends | 
left with the company to accumulate at in- | 
terest and accrued interest thereon.” | 
Line 24 is changed to read: “ ‘Cost of col 
lection’ on wneollected and deferred pre- | 
miums in excess of the loading thereon.” 
Line 26 is changed to read: ‘Medical ex- | 
aminers’ fees $...... and legal fees $ 
due or accrued.” | 
Line 35 is changed to read: “Reserve, | 
special or surplus funds not included above} 
(give items and amounts separately and| 
state for what purpose each of said fuuds| 
is held).” | 
Line 46. 


SURPIL US AND OTHER | 
YDS 


Strike out the world “liabilities.” | 

Page 7. The following are added to ‘‘Mis- | 
cellaneous Questions” after Question 10: 
“Does the Company issue contracts providing g | 
benefits for total permonent or partial dis- | 
ability? Answer f so, give full and | 
complete information relating ‘thereto,’ 

(The two questions following run to 
blanks.) 


‘ia 


Were all the stocks, bonds and other se 
enrities owned December 31, 1909, in the! 
actual possession of the company on 


Said} 
| 





| 





salary and first years’ commission. 


Address 





MANAGER WANTED 


One of the old line Life Insurance Companies with an excellent 
record, desires a manager for an established Agency. 
Full Commissions and Renewals will be allowed; or, if preferable, 


Write stating age, experience and record. 


* 
MANACER” 
THE EASTERN UNDERWRITER 
105 William St., New York City, N. Y. 











DON'T BE A SLAVE TO YOUR JOB! 











If you are a clerk in some insurance office you have doubtless observed 


how many field men, possessing no greater amount of brains than you, earn 


ten times your income. 


break away from a ‘sure (?) thing” paying $12 or so a week, to secure a 
permanent competency wor. ing for themselves. 


It is not always the man who atic 
Whether a man sh 
If it « 


ahead in the world. 
depends altogether on the place. 
If it does not, quit. 
haven't the courage to break away. 


Stay. 


give up a certainty for an uncertainty, but when you are past middle age the 


** certainty’ may prove a myth. 


Most of the big men in this country today threw up positions where 
they had a certainty because they felt themselves capable of greater things. 
Don’t become the slave of some poor litile job. You don’t have to. 


establish you at once in a profitable 
increasing income as the years gu by. 


The 


Equitable Life Assurance Society of the. S. 
120 Broadway 
New York 


The reason is not far to seek —-they had courage to 


Don’t go through life in a narrow rut because you 
Your excuse is that you do not want to 


ks to one job for a lifetime who gets 
ould stay in one place year after year 
offers you an opportunity to broaden, 


We can 
business with the certainty of an 
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date, except as shown by the schedules of 
Special and Other Deposits? Answer ...... 
if not, give full and complete information 
relating thereto. 

Were any of the stocks, bonds or other 
assets of the Company loaned during the 
year covered by this statement? Answer 
eueee If so, give full and complete informa- 
tion re lating. thereto. 

(The numbering of lines in the above 
pages to be changed where necessary.) 

Gain and Loss Exhibit. 

Line 18 is changed by the addition of the 
following: ‘(Less §...... amortization and 
plus $...... accrual).”’ 

Line 68 is changed by the addition of the 
following “$...... ; left with the company 
to accumulate $...... ” 

The investment exhibit is changed cover- 
ing matter from lines 81 to 100 inclusive, as 
fellows: 

Investment Exhibit. 
REAL ESTATE. 
Gains: 

Profit on sales, per item “39” (a) page 2 

Increase in book value, per item ‘‘40” «a), 

page 2 $...... 

From change in difference between book 

and market value during the year.. oe 
Total gain carried in...........seseees 
Losses: 

Loss on sales, per item ‘46’’ (a), 

Decrease in book value, per item ‘47’ (a) 

page 3 $...... 

From change in difference between book 

and market value during the year........ 
Total loss carried in. ..........scscees. 
STOCKS AND BONDS. 





page % 


Gains: 
Profits on sales or maturity per item “39” 
(b) and (¢), page 2 
Increase in book value, other than for ac- 
cruals, per item ‘40’ (b) and (c), page 2 


From change in difference between book 

and market value during the year....... 

Total gain carried in. ..........s.see06 
losses: 

Loss on sales or maturity, per item ‘46” 
(b) and (c), page 3 $...... 

Decrease in book value, other than for 
amortization, per item “47” (b) and (c), 
page 3 §...... 

From change in difference between book 
and market value during the year....... 

Total loss carried tm. ......cccccecsese 

——on other investments, viz:.......... 


General interrogatories to gain and loss ex- 
hibit. Line 124% is changed to read as fol- 
iows: “If the company uses more than one 
of the above methods give the amounts of 
insurance and reserve under each method.” 
Insert new iuterrogatory under 125 to read 


is follows: “Has the company any assess- 
ment or stipulated premium insurance in 
force? Answer .......... If so, give the 
umount thereof $...... val 

(Numbering of lines and reference numbers 
o be changed where necessary in said ex- 
hibit.) 


Schedules. 
SCHEDULE B. 

This schedule has been materially chang- 
ed, a copy of same to be carried in the 
Inanks is submitted herewith. 

SCHEDULE C, PART I. 

The column headed: ‘Market value” is 
changed to read: “Market value on Decem- 
per 31, 1909.’ 

SCHEDULE C, PART II. 

The column headed ‘Market value” is 

changed to read: ‘‘Market value at date of 


loan. 
SCHEDULE C, PART III. 

The column headed: ‘Market value’’ is 
changed to read. ‘‘Market value at date of 
discharge.”’ 

SCHEDULE D, PART I. 

Under the caption: ‘Interest’ in the 
column headed “Amount received during 
1808" the heading is changed to read: “Gross 

emount received during If 

The changes in Schedules B, C and D 
ahove indicated run to the life, miscellaneous 
and fire blanks. 

SCHEDULE F. 

Heading of column “Amount insured’ is 
changed | to read as follows: ‘Amount 
claimed.’ 

SCHEDULE Y, PARTS I. AND II. 

In the captions of the schedule insert after 
the letter “A’’ the letter “B’” so that they 
will read as follows: 

Part 1. “Showing all property purchased 
during 1909 except that shown in the Sched- 
ules A, B, C and D, except furniture, fix- 
tures and supplies.” 

Part Il. “Showing all property sold dur- 
ala 3 a that shown in Schedules 
DIVIDEND SCHEDULES M AND O. 
New column to be placed in the above 
schedules for year ‘1908.’ 

Policy Exhibit. 

The blank as submitted with this report 
is prepared for the use of the New York 
lepartment. On page 6 it carries two ex- 
hibits, one for “ordinary,’’ the other for ‘in- 
dustrial” business, both on the “paid for 

isis.” States desiring a return on the ‘“‘writ- 
‘en basis’? must necessarily amend the Bm 
exhibit so as to provide therefor. Particular 
\itention is called to the note in red and at- 
tached to this page of the blank. 

On page 7 under the head “Business in the 
State of ........ during 1900” ...... it has 
heen the practioe cf the various departments 
sinee the adoption of the uniform life blank 
'o carry such data as is required by the laws 
of the various states. 


The report as to the blanks used by 

the fraterna) societies is as follows: 
FRATERNAL BLANK. 

Page 2. To the matter appearing in 1908 
blank at lines 2, 3, 4, 5, 6, 7, 8, 9 add the fol- 
lowing: ‘Less sie returned.’ 

Line 12 is changed to read “Net amount 
paid by members,” and the amount of same 
carried into the money column. 

Lines 13 and 14 are eliminated. 

Page 7. To “VIII. Exhibit of Certificates” 
add a new line at bottom of exhibit, as 
follows: “Benefit certificates decreased dur- 
ing the year’’ with spaces under each column 
headed “‘Amount”’ for figures. 

In Exhibits IX., X., XI., XII insert a 
new line with spaces for figures above the 
line “Claims unpaid December 31, 1908" as 
follows: “Claims rejected during the year.” 

General Interrogatories. 

Pages 8 and 9. A new question is insert- 
ed under interrogatory number ‘24’ to read 
as follows: “Is any portion of assessments 
paid by new members used for expenses? 
BRBUEE cccsscc If so, give full particulars.” 

Interrogatory 29 is changed to read ‘“‘What 
is the amount of one full assessment on 
present membership, viz?” 

Two new interrogatories are added under 
interrogatory “38,"" as indicated on page 2 
of this memoranda. 

(Lines on above pages to be renumbered 
where necessary. 

Schedule B is made uniform with the other 
blanks 


LICENSED FOR BUSINESS. 
Georgia Life Receives Authority to 


Commence Operations from its Home 
State. 





License to begin business was grant- 
ed the Georgia Life, of Macon, by the 
Georgia Insurance Department on Sat- 
urday last. 

The Company, which has a capital of 
one million dollars, is privileged now 
to write life and general casualty 
lines, including fidelity and surety 
bonds. It plans to strive for business 
in its home commonwealth and those 
adjacent thereto, eventually broadening 
into other sections as experience war- 
rants. 





Making Satisfactory Gains. 


The Fidelity Mutual Life is experi- 
encing substantial evidence of a revival 
of activity in various lines of trade. Its 
business for July, as compared with the 
corresponding month of last year, is 
satisfactory, while the net increase in 
insurance in force is over $3,500,000 
more than the first seven months of 
1908. 

The company has decided to hold its 
“Convention of Leaders” on September 
2. A suitable program is being ar- 
ranged to provide a complete discussion 
of live insurance questions, the cream 
of the field force participating in same. 





Charges Unsustained. 


Superintendent William H. Hotchkiss 
of the New York Insurance Department, 
has investigated the charges against the 
John Hancock Mutual Life made in an 
anonymous pamphlet and declares them 
unsustained. 

The company has shown a material 
decrease in expenses during the past 
few years, while its dividend record 
stamps it as a leader among life insur- 
ance companies. 





Licenses Granted. 


The Provident Savings Life Assur- 
ance Society has received from the In- 
surance Departments of Colorado and 
Missouri certificates authorizing the 
writing of business in those States. 

The Society will be well represented 
in the territory, and will, as stated in 
these columns, write a conservative, 
well selected business. 





Salary Limitation Case. 





Three suits involving the constitu- 
tionality of the Missouri State law pro- 
hibiting insurance companies which pay 
their presidents a salary of more than 
$50,000 a year from doing business in 
the State reached the Supreme Court of 
the United States on Tuesday. The de- 
fendant is the Superintendent of Insur- 
ance of Missouri, the Supreme Court of 
that State having sustained the law. 





Sells better than a“ Board Contract” 


Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 
Are you? 

This is a proposition for large pro- 
ducers—writers of special contracts. 


Write for particulars. 


Standard Mutual Life Insurance Company america 
Home Office, Commonwealth Building, Pittsburg J 

















LOWEST NET COST 


THE NEW DIVIDEND SCALE 
— | 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


shows the largest dividend paid by any company to-day. 
low cost make the policies of this Company 


Write to L. L. HOPKINS, General Manager, 


No. 1 Madison Avenue, New York. 


Their extremely 
the easiest to sell 








CENERAL ACENCY IN UTAH 


A growing, medium sized, Western Life Company has a most attractive 
proposition for the right man. 


Company is well known in this state having over $1,500,000 in force 
there now. 


An elegant opportunity for a producer to build a big and permanent 


income. Address - UTAH ” 


Care of EASTERN UNDERWRITER 











General Agency Opportunities 


In Syracuse and Binghamton, N. Y. 
Here is a big opportunity for an ambitious agent to build up a permanent future 
A Strong Eastern Company writing a full line of 
Casualty and Health, Burglary and Plate Class, 
and Fidelity ‘and Surety Bonds 
has a most interesting proposition for the right man 


Address **GENERAL AGENCY OPPORTUNITIES” 
Care of THE EASTERN UNDERWRITER 











Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 
LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER $800,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 


For further information, address 


HODGE WILSON, Supt. of Agents 











A. G. BULLOCK, President B. H. WRIGHT, Secretary 


. 
STATE MUTUAL LIFE ASSURANCE CO. 
OF WORCESTER, MASS. 

INCORPORATED 1844 
50% Increase to July Ist. June Largest Month WHY? 
SUPERIOR SELLING PROPOSITION 
Liberal Policy Conditions Large Values Low Premiums 
Increased Dividend App rtionment Up-to-Date Agency Department 
Impartial Judgment by ‘‘ Webb’s Comparisons Simplified” gives us highest score 
Latest Competitive Helps Attractive Advertising Matter 
Our salesmen are doubling their incomes Are you? 

Investigate Join us and grow 


EDGAR C. FOWLER, Supt. of Agencies 











——- 


if 
| 
He 
i 
i 
i 
if 
1 








6 


THE maeennel UNDERWRITER. 








— 


VALUATION AND MINIMUM RATES IN FRATERNALISM 


Charlies E. Piper, President National Fraternal Congress.* 


It is now quite popular among fra- 
ternalists to suggest that the way to 
adequacy lies through valuation and 
publicity, and not through minimum 
rates. Some state the proposition as 
one of minimum reserves versus min- 
imum rates. You will have presented 
to you during the Congress, two papers 
touching upon these subjects, which I 
believe will be a great value. It can- 
not be contravened that the battle for 
minimum rate legislation has accomp- 
lished much for the salvation of fra- 
ternal societies. Indeed the contro- 
versy is well nigh settled, and the agi- 
tation which has been so thoroughly 
raised during the past year will never 
be quieted until every fraternal or- 
ganization ig upon adequate rates of 
contribution or out of business by way 
of: the receiver, 

I have not been able to determine in 
my own mind whether the time has 
come for us to abandon the easily un- 
derstood route of minimum rates, or 
whether it would be better to have 

*From annual address read before the Na- 
tional Fraternal Congress, in session at Bos- 
ton, on Monday of this week. 











WHOLESALE INSURANCE. 





(Continued from page 1.) 
I am an Officer, I will say that we have 
no desire to disrupt the fraternal or- 
ganizations * *. * * ¥*, It is the 
punpose of this bill to invite companies 
to go to these orders and to use them 
for the purpose of supplying safe and 
secure insurance at adequate rates 
which may be lower than we are at 
present able to make * * * * *, 
We have so far as my company is con- 
cerned, endeavored to see if we could 
solve this problem of using their clubs 
and lodges with a view to allowing them 
to maintain their integrity * * * * 
If we could speak, we would say to 


them, “Continue these orders for what- 
ever purpose you please, but let us try 
to run your insurance business for 
you.”’ 


yovernor Hughes vetoed the bill, re- 
fusing to sign it, not so much because 
the industrial companies propose to 
enter the fraternal field, as, to quote 
his own language, because the bill in 
fact, ‘affords a definition of industrial 
insurance as involving either weekly or 
monthly payment of premium. In view 
of other provisions of law bearing upon 
industrial insurance, such a definition 
should not be adopted in a phrase ap- 
pearing in an amendment of this sort, 
but should receive independent and 
careful study, which can hardly be said 
to be the case with this bill.’ 

Suggests Adequate Rates. 

“T am of the opinion that it will be 
easy in the future, not only to prevent 
legislation of this character, but per- 
haps secure the repeal of the law in 
those states which have already passed 
it. A more serious problem, however, 
lies in the fact that the movement to 
give industrial companies the right to 
write insurance upon the monthly pay- | 
ment plan will be pushed vigorously in 
coming sessions of the legislature. If 
the proposed measure was simply to} 
furnish protection at less cost than in- 
dustrial insurance now costs we would 
have little concern, for there is a wide} 
margin in cost betwen protection fur- | 
nished by a fraternal society and that 
which comes with an industrial policy. | 
The purpose of the movement, however, | 
is not so fair, and it is a covert attack 
upon the fraternal insurance field. Our 
societies should get upon adequate 
rates and be prepared to meet this | 
coming competition, for in some form | 


or other it is apt to come if we are not 
wide awake. These companies believe | 
they have the right to enter our field | 
of effort, and we ought to demonstrate 
our ability to encompass the entire fieid 
better than they, in order to justify 
our position in claiming the field for 
our own. 


valuation and publicity in the hope 
that less shock to the inadequate rate 
societies might ensue if we traveled in 
that direction. 

Minimum rates make it possible for 
all societies to do a safe business. Valu- 
ation would disclose conditions and fur- 
nish opportunities for a wisely man- 
aged company to show a surplus and 
either to give further benefits to its 
membership or in some manner to re- 
turn a portion of the cost. 

The old adage so prominently quoted 
in the sessions of our Congress, that 
“there is no fair field of competition so 
far as mortality is concerned,” has out- 
lived its usefulness and is out of date. 

There is a fair field of competition in 
mortality savings. A conservatively 


managed Society with risks taken from , 


select territory, and under careful 
medical selection can effect savings 
where their rates of contribution are 
based upon the National 


is singularly deficient in not providing 
that such Societies may account in some 
manner to those contributing to its 
funds for surplus of this kind. 
I cannot approve the action of the So- 
ciety that desires to discount its rates 
in advance of collection, I do believe 
there should be a measure of latitude 
which would permit conservative Soci- 
eties to have advantage because of bet- 
ter management. No sufficient reason 
has yet been advanced why a society 
should not make allowance for gain 
from forfeitures so long as they be re- 


quired by annual valuation to show that | 
they are collecting rates of contribu- | 
their future as well as | 
pro- | 


tion to meet 
their present liabilities. If this 
vision be not made why should there be 


hesitancy in providing that all surplus | 


above reserve requirements may be dis- 
tributed in any manner provided for by 
the laws of the society earning or sav- 
ing the surplus. 

Minimum rates and valuation should 
go hand in hand. Those who favor 
minimum rates, if they desire that busi- 
ness be conducted honestly, must favor 
valuation and publicity. Those who fa 
vor minimum reserves, as disclosed by 
valuation, will early learn that it is not 
a safe proposition to have minimum 
rates, but that rates of contribution 
lower than those based on the National 
Fraternal Congress Tables of Mortal- 





WANTED 








JOHN HANCOCK 


I want two clean life men who can pro- 
duce business. For such men I have 
something good. 

WILLIAM N. Compton, Gen’! Agent 
JoHN Hancock Mutua Lire Ins. Co. 
220 Broadway, N. Y. C. 

Tel. 6030 Cortland 








FOUR HIGH-CLASS INSURANCE or 
Pank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 


Fraternal | 
Congress Tables, and the Uniform Bill | 


While | 
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ity, with 4 per cent. interest assumption, 
are an open highway to insolvency. 

Great care, however, must be exer- 
cised, that the valuation be not made 
as a test of solvency, until ample time 
and opportunity ‘has been given to fra- 
ternal societies to reach a condition of 
technical solvency. 

There seems to be in the minds of 
some, a fearful dread of valuation. This 
is difficult to understand. You surely 
cannot forget that in England, where 
these questions thhave already been ad- 
justed, the Friendly Societies sought 
valuation, and have liberally availed 
themselves of the information furnish- 
ed by valuation, and have, as a result, 
brought their great societies to solven- 
cy. 

Now, 


it ought to be thoroughly un- 


derstood that the ignorance with refer- | 


ence to valuation and adequate rates is 
by no means limited to the managers 
of fraternal socities. We are well ac- 








1860 49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


panicia Wiser miene-nia eee $21,708,901.70 
Liabilities (including Di- 
vidend Endowment 


1909 


20,471,723.76 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 
Net Surplus............ 
Insurance in Force..... 


1,970,463.00 
1,237,177.94 
88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half,|-— 
lillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA | 











OHIO, 


quainted with a number of insurance 
commissioners who can talk glibly and 
loudly on fraternal insurance who are 
very much in ignorance and in want ov! 
knowledge of the principles involved 

I would certainly recommend that 
this Congress devote earnest discus 
sion to the matter of Valuation, Mini 
mum Reserves and Adequate Rates 
with no thought of abandoning our con 
test for rates of contribution based wp 
on the National Fraternal Congres 
Tables of Mortality, but rather that w: 
add to our bill provisions for valuatio: 
and publicity in order to safeguard the 
funds of the societies and bring them 
more quickly to safe and sane busines: 
methods and conditions. 











THE 
FIRST MUTUAL 


| Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1909....$47,980,647.74 
Liabilities... ..... oanbke 44,476,655.68 
Ses 6ytces. acescennes 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 











UNEXCELLED IN 
Favorable Mortality 


——-4AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends; 
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MANY GOOD PLACES 


are waiting for the 


RIGHT MEN 





Much desirable territory is unoccupied, 

y for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 
laws, with reasonable premium rates 
and liberal values and rights. 


ARE YOU ONE OF THEM? 
Union Mutual Life Insurance Company 


PORTLAND, MAINE 
FRED E. RICHARDS, President 


EDSON D. SCOFIELD, Supt. 
Address 180 Broadway, New York City. 
either: | THORNTON CHASE, Supt 
84 Adams t Chicago, i. 





OF MAC 


CAPITAL $1,000,000 


Management. 











Georgia Life Insurance Company 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


ON, GA. 


SURPLUS $500,000 
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No Child insurance for Fraternals. 





Section 7 of the Put-in-Bay Uniform 
Bill provided for the issuing of insur- 
ance upon the lives of children of the 
members of fraternal societies, which 
section was approved by the National 
Fraternal Congress with little consid- 
eration. Mature deliberation, however, 
has convinced the various Societies that 
such a measure should not be advanced, 
as will be noted by the following from 
the address of Charles E. Piper, presi- 
dent of the Congress, at the annual 
meeting held in Boston this week: 

“When the joint committee met and 
studied the Uniform Bill, this section 
was bitterly opposed by many members 
of both committees. We were unable 
to obtain consent for this section in the 
Uniform Bill, and consented to its elim- 
ination for the current year, in order 
that the subject might be further con- 
sidered at this session of the Congress.” 





Revival Applications and Interim 
Receipts. 





The Union Life of Toronto has issued 
a note to its field staff further explain- 
ing the plaa recently put into effect 
whereby insurance is given immediate- 
ly following the signing of the applica- 
tion and payment of two weeks’ pre- 
iium, from which we quote: 

“Two of the most common errors 
made so far are, the misunderstanding 
in regard to REVIVAL APPLICA- 
TIONS, and the necessity for issuing 
interim Receipts for all Industrial Busi- 
ness. To make it clear, let it be under- 
stood once and for all, that every appii- 
cation completed, whether it be New 
Susiness or a Revival, must have two 
weeks’ premium collected upon it, an 
Interim Receipt must be given to the 
applicant, and a report of the risk thus 
2stumed must be made in the New Car- 
bon Books, Form No. 71. Every appii- 
cation must be stamped, showing the 
Book and Sheet Number of the Form 
No, 71 upon which it has been reported. 
Unless these instructions are complied 
with, applications will not be issued.” 





Colcnial Life Notes. 





The great activity of the Colonial 
forces, so marked during the first six 
months, has shown no cessation. The 
same spirit, which gave an increase in 
the first half year over double the en- 
tire 1908 creditable record, is every- 
where manifest and the hot weather has 
but served as a stimulus to greater re- 
sults. The Assistants are now engaged 
in a warm contest, known as the “Au- 
gust-September Duel;” the entire staff 
is divided and each Assistant has a per- 
sonal opponent. 

In the Atlantic City District, Manager 
J. S. Hoge leads in the White Banner 
contest for the second six months of 
1909; following him are: McKeesport, 
Manager L. S. Brown; Elizabeth, Man- 
ager J. G. Howarth; York, Manager A. 
W. Hill; Trenton, Manager M. J. Mc- 
Donald. 

The leading Agent for 1909 is J. J. 
teilly of Yonkers; next to him may be 
named J. L. Hamill, Pittsburg; J. E. 
O'Neill, Jersey City; J. P. Boyle, New- 
burgh; J. G. Teeple, McKeesport. H. 
Richland, of Harlem, heads the Ordi 


nary record; following him are: F. 
Tybesky, North Philadelphia; A. C. 


Deacon, Harlem; A. M. Butterweck, Al- 
lentown; A. Pisciotta, New York. 

F. Rosen, of Harlem, holds the 1909 
honors for Ordinary Assistancy leader- 
ship; after him come J. Robinton, New 
York; M. Cafiero, Brooklyn; W. R. 
O'Neill, Hoboken, and A. M. Lehman, of 
Williamsburgh. The leading Industrial 
Assistant is G. W. Jewel of McKees- 
port; next to him are M. Cafiero, Brook- 
lyn; W. Johnson, Newark; W. R. Cava- 
naugh, Pittsburg, and J. Ross, McKees- 
port. 

The McKeesport District, Manager L. 


S. Brown, tops the list for 1909 on In- 
dustrial increase. Closely crowding 
him are W. J. Burn, Brooklyn; W. L. 
Griffin, Jersey City; J. S. Hoge, Atlantic 
City, and B. I. Bowen, West Philadel- 
phia. The Ordinary leadership goes to 
Manager P. Hughes, of New York; his 
nearest competitors being L. Janson, 
Williamsburgh;, W. J. Burn, Brooklyn; 
W. L. Griffin, Jersey City; D. E. O'Neil, 
Harlem. 

The latest field changes are: Appoint- 
ments to Managership—Assistant Les- 
ter Wyatt of Pittsburg to South Phila- 
delphia; Assistant S. Ellenbogen of 
Newark to Bayonne. Appointments to 
Assistancies—John Murray, Pittsburg; 
Charles H. Owens, Newark; Louis Ep- 
stein, New York; W. Edgar Parsons, 
Chester; George A. Parkins, Charleroi; 
Albert E. Cox, Newark. 





Reducing Infant Mortality. 





Representatives of the Prudential 
and Metropolitan in Chicago have ex- 
tended to Dr. W. A. Evans, health com- 
missioner, assurances of the co-opera- 
tion in an effort to reduce infant mor- 
tality. The insurance assistance will 
be in the shape of reports from inspec- 
tors of all children suffering from want 
of medicine, medical attention or 
proper care. In such cases the city 
health department will send a nurse to 
the home and free medical care will 
be supplied where necessary. 





General Agent of Industrial Dep’t. 





To the number of several hundred, 
broker friends of Henry C. Zaro, whose 
appointment as metropolitan general 
agent of the industrial department of 
the Pacific Indemnity Company, of Los 
Angeles, Cal., was a recent happening, 
were guests of Mr. Zaro on the evening 
of the 1lith inst. D. M. Baker, vice- 
president of the Company, Superinten- 
dent Koblitze of its industrial branch, 
and Whilden and Hancock, resident 
managers for New York, were present 
also, and each made an address, brief 
but right to the point. 

Cigars and refrestiments were served 
and a pleasant evening was spent. Mr. 
Zaro has attained a large measure of 
success as a fire insurance manager, 
and apparently is destined to repeat 
the record in accident and health in- 
surance. 





The John Hancock Mutual has de- 
cided to open two weekly premium offi- 
ces in Pittsburg, known as Pittsburg 
No. 1 and Pittsburg No. 2 respectively. 
Two similar offices will be opened in 
Cleveland and two in Cincinnati. Philip 
H. Theimann, as superintendent, wil’ 
be in charge of Cleveland No. 1, and 
James A. Buchanan, superintendent of 
the No. 2 district. The Cincinnati dis- 
tricts will be in charge of Benjamin W. 
Bassford and Joseph Winkel. 





Assistant Leonard of the Newport 
News staff of the Life Insurance Com- 
pany of Virginia wrote three Ordinary 
policies the first week of this month anl 
each provided for an annual premium. 
That is the kind of business that stays 
and pays—agent, company, and policy- 
holder. 





Limited Term Reorganizes. 





The Limited Term Life Association, 
an assessment organization of Des 
Moines, Iowa, has reincorporated as a 
legal reserve company under the title 
The Standard Life Insurance Company. 
This is the first association to take ad- 
vantage of the Iowa law enacted in 1907, 
and under which assessment companies 
may change to a legal reserve basis. 

The company has been in business for 
about twelve years, and on August 1 had 
assets of $42,169 and insurance in force 
of $3,376,000. Its principal officers are: 
F. W. Sprague, president; T. H. Knotts, 
secretary. 


THE EASTERN UNDE 





RWRITER. 











METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


Lhe 
Metropolitan Life 


Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


~~ Of the People 
NY By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 


the Compa 


441 per day in Number of Claims Paid. 

6,343 per day in Number of Policies 
placed and paid for. 

$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166, 634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$126,996.37 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 











THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 


Liberal Policies - Lowest Net Cost 





STOCK SALESMEN 
WANTED 





One Million Dollar Casualty and Life 
Insurance Company. 

Biggest in the South. 

Home Office in Memphis 

50) strong letters of Endorsement 
from Stockholders among 
Bankers, Manufacturers 
chants 


leading 


and Mer- 


Write with references, present and 
past connection, to 


Great Southern Insurance Company 
Field Headquarters 
James Bldg., Chattanooga, Tenn. 


Memphis Trust Bldg., Memphis, Tenn. 

















INDUSTRIAL 


INSURANCE 








H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l*beral Industrial Policy 








J. G. Walker, 
T. Wm. Pemberton, ist Vice-Pres. 


President 
W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31, 1908 
insurance in Force, Dec. 31, 1908 


pa yments to olicy Holders since Organization... 


$ 4,444,711.62 
63,309,202.00 
8,926,182.91 
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THE EASTERN 
UNDERWRITER 





This newsnaper is owned and pub 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news 
paper. Telephone 2497 John. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 





Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 38, 1879. 





SPECIAL ANNOUNCEMENT. 
Commencing with the issue of Sep- 


tember 2, “The Eastern Underwriter’ 
will publish a series of articles from 
the pen of Henry Moir, author of “Life 
Insurance Primer” and the “Educational 


Series”-——recently printed in our col- 
umns—which will be of special aid to 
the life insurance solicitor, general 
agent or manager, and executive officer. 

Mr. Moir needs no introduction to the 
life insurance fraternity. His ability is 
well recognized and his services freely 
used on important matters. His posi- 
tion as vice-president of the Actuarial 
Society of America and Associate Actu- 
ary of the Home Life Insurance Com- 
pany, attest his qualifications, but in 
addition to his work in connection with 
the science of life insurance, Mr. Moir 
has for many years enjoyed relationship 
with the books 
which especially fit him to discuss the 


problems they meet and advance argu- 


men handling rate 


ments to overcome them. 





LEAVE MANAGEMENT TO EXPERTS 





An underwriter who is able to com- 
mand the coupling of the word ‘“‘suc- 
cess” with his career fears the stirring 
legislatures, insurance depart- 
ments, attorney-generals, etc., in the 
way of securing laws, rulings, and 
cpinions, as a burnt child dreads the 
fire and for the same reason. Once you 
enter the legislative grist, even with 
what seems to be a plausible and desir- 
able object, the good intended may be 
twisted and warped to such an extent 
before the legislators are through with 
it as to be unrecognizable—in fact in- 
jurious instead of beneficial. 

This thought is brought to our mind 
by the predicament in which company 
managers find themselves owing to in- 
creased complications arising from a 
multiplicity of Western Insurance De- 
partment rulings, opinions of attorney- 
generals and new State laws. The lat- 
ter, as a rule, are paternalistic and bur- 


up of 


densome, no regard, whatever, in fram- 
ing same being given to beneficial and 
well established customs. 

This situation, bad enough in itself, 
is aggravated in conflicting interpreta- 
tions of the laws by various State Insur- 
ance Departments. A substantial evi- 
dence of this fact was given, and still 
prevails, in the effort of life companies 
to secure a policy contract such as to 
receive the approval of the States in 
which business is transacted. At the 
present time Nebraska, Oklahoma, Min- 
nesota and Wisconsin are leading the 
way in fire insurance legislation, and 
adverse rulings. 

It is believed that over-zealousness 
on the part of branch managers and 
field men is largely responsible for the 
present situation. It is pointed out that 
the correspondence of a Chicago man- 
ager brought about the recent rulings 
from Wisconsin and Nebraska. A 
large Southern general agency was re- 
sponsible for the Oklahoma ruling re- 
quiring publicity of stockholders. 

The man in the field would do well to 
follow the course of their chiefs and re- 
frain from playing with the “buzz saw” 
or stirring up the “hornet’s nest” un- 
necessarily. 

s* ¢ 8 

In this connection we call attention to 
the brief on the “Right of Contract,” by 
Geo. F. Seward, president of the Fidel- 
ity & Casualty Co., appearing elsewhere, 
which treats of laws on the statute 
books of several States deemed “ex- 
treme in character, difficult to comply 
with and at variance with sound con- 
stitutional ideas.” 

Mr. Seward makes no plea for spe- 
cial favor at the hands of legislators; 
he asks only a square deal. He rightly 
believes that the great interests of in- 
surance form an important and noble 
institution, but, unfortunately and un- 
justly, one that is treated with unpar- 
alelled suspicion and hardship. 


Those who have followed the trend of 
recent happenings, together with the 
determination upon the part of some 
State Insurance Department heads to 
disregard the claims of companies to a 
practical demonstration of the square 
deal idea, fully agree with Mr. Seward 
that it is important that bearings be 
taken to ascertain whether the course 
which some would compel is a safe one 
or not, 7 

It is assumed that legislative bodies, 
and the majority of State Insurance 
Departments are honestly endeavoring 
to act for the good of insurance. There- 
fore they should find much of interest 
and profit in the Brief referred to. 





LOYAL AGENCY ORGANIZATION. 





Any one coming in contact with mem- 
bers of the agency force of the North- 
western Mutual Life cannot fail to be 
impressed with two _ characteristics 
which are most pronounced, i. e., loyal- 
ty to company and intelligent enthusi- 
asm. We qualify the word enthusiasm, 
because it is possible to develop a high 
state of enthusiasm without any par- 
ticular object in view. The represen- 
tatives of this company, in common 
with those of many other companies 
which might be mentioned, appreciate 
their calling, or profession. They have 
a purpose in life, and cannot easily be 
swerved from the course chosen. This 
applies to the determination to solicit 


va 


insurance and to stick to their com- 
pany. 

In this connection the following com- 
ment by Second Assistant Superintend- 
ent of Agencies Evans on the recent 
annual meeting of agents is worthy of 
reproduction: 

Without any financial assistance from 
the Company in the way of traveling 
expenses, without any special interest 
serving as an attraction such as the 
outcome of legislation in 1907, or the 
celebration of a special anniversary 
such as the Semi-Centennial meeting of 
1908; without any other basis than in- 
terest in their work, loyalty and enthu- 
siasm for their Company, the Agents’ 
Association held July 20 and 21 the best 
attended and most satisfactory meeting 
in its history of a third of a century. 
The value of these meetings has never 
been intelligently questioned. Their 
success under the conditions now im- 
posed by law is now, we feel confident, 
fully assured. They are a demonstra- 
tion of the closeness of the bonds be- 
tween this Company and its field force. 
* * * The meeting was notable for 
the large attendance, the novelty and 
uniform excellence of its program and 
the genuine enthusiasm displayed. The 
papers and addresses were carefully 
prepared and exceedingly interesting 
and helpful. Not a discordant note was 
struck during the meeting and a strong 
spirit of optimism prevailed. 





DEFENDS INSPECTIONS. 





Travelers Insurance Co. Considers it a 
Duty to Reduce the Number of 
Accidents. 





An interesting article appears in the 
Travelers’ Record as to the relative 
value of inspections in liability insur- 
ance. The article was inspired by a 
statement of a manager who said he 
“doesn’t give a whoop” for inspections. 
On the other hand the Travelers’ gives 
considerable attention to the inspection 
of risks assumed. The following para- 
graph justifying its course will be read 
with interest: 

“An insurance company is not a chari- 
table organization. It is a company en- 
gaged in a business conducted in a com- 
mercial fashion and with the hope of 
profit, but if it is commercial, it certain- 
ly is not, or should not be, diabolical. 
There are certain well recognized hu- 
mane duties which an insurance com- 
pany cannot overlook, or the time will 
come when it cannot give a suitable ac- 
count ef its stewardship. The current 
press of the day is full of agitation re- 
specting injuries to workmen. Some 
commentators on this subject have un- 
dertaken to show that while there is a 
large amount of money paid by employ- 
ers in the form of liability insurance 
premiums, only a very small proportion 
of it ever actually reaches injured men 
to relieve their distress and that of their 
families. Practices like those advocated 
by the ‘experienced manager’ make such 
assertions possible. As insurers againsl 


that liability which the law imposes. 


upon employers we consider it a part of 
our duty to reduce the number of acci- 
dents. The money which is spent to 
prevent accidents is of much greater 
value to the working people than many 
times that amount spent in an attempt 
to compensate the injured suitably for 
their injuries. There is no way in which 
a grievous injury can be measured by 
money compensation. There are ways 
in which many grievous injuries can be 
prevented. It would indeed be idle and 
specious to claim that a force of trained 
inspectors with long experience in such 
matters cannot offer suggestions to em- 
ployers for improving their plants in the 
interest of the personal safety of their 
operatives. Of course all this service 
performed by The Travelers Insurance 
Company is beneficial. No one will 
claim that it is not. Whether or not it 
is economical is a question we have 
never asked ourselves. We have made 
it a point which we consider to be with- 
in the line of our duty and we are going 
to reach that point no matter what the 
expense may be.” 





OF PERSONAL INTEREST 


On August 7, John F. Dryden, presi 
dent of the Prudential Insurance Com- 
pany celebrated his 70th birthday anni- 
versary. The field force of the com- 
pany joined in the celebration by pro 
ducing over 80,000 applications for in- 
surance during that week. What a 
stalwart figure in life insurance Senator 
Dryden has been and is! Following con- 
siderable study and investigation, he in- 
treduced Industrial Insurance into the 
United States. The economic value 
wrought by this system of provision in 
our country cannot be estimated. Bui 
in the guidance of an institution, such 
as the Prudential, Mr. Dryden has 
achieved a work which is nothing shor: 
of marvelous. During his entire career 
he has been, and is today, a big factor 
in life insurance affairs, possessing « 
knowledge of the business enabling him 
to discuss it from any view point. 
Aside from his underwriting career, Mr: 
Dryden has borne a leading part in the 
financial world and has ever been a 
leader in*public affairs. 














Solid headway in promoting the 
American Union Fire, of Philadelphia, 
is reported by James F. Stone, chair- 
man of the organization committee, ana 
as progressive a personality as was 
ever developed in the world of fire un 
derwriting. Mr. Stone states that stock 
subscriptions thus far secured aggregaic 
close to $750,000, and he is confident 
of the early launching of the corpora 
tiom, 

Mr. Stone’s success in life—and to-d-y 
at the age of 38, he is at the head of 
one of the best local agencies in the 
Quaker City—is due simply and wholly 
to his intelligently directed industry 
Without capital or influential backing 
of any sort, Stone, after serving his 
aprenticeship in a local office, opened 
an agency on his own account, the 
Commonwea!th Fire being his first com- 
pany. So satisfied was it with the con- 
nection that other companies came into 
the agency until the office took rank 
with the leaders. Successful as an 
agent Mr. Stone’s ambition to form a 
company was a natural one and to its 
formation he has applied the same tal 
ent and energy that was exercised in 
developing his local business, with the 
result, as already mentioned, that three- 
quarters of a million dollars have al 
ready. been secured for starting the 
American Union Fire. 





A postal card from W. C. Johnson, the 
popular New York City general agent of 
the Phoenix Mutual Life, shows that he 
is spending a vacation at Juneau, Alas- 
ka, where he is having a very fine time. 
He describes the scenery as wonderful 
and the country vast in extent. W. C.’s 
New York friends have a desire to carry 
out the admonition of the “good book” 
which warns against envious disposi- 
tions, but when he sends a card contain- 
ing a photo of the Taku Glacier and 
asks: “Would a few thousand tons of 
this ice—which could be spared without 
missing it here—help cool things off on 
Broadway ?”—well we are afraid that he 
is violating another charge relative to 
tempting “thy brother.” A hard worker, 
unselfish as to the direction in which 
the benefit may fall, Mr. Johnson right- 
ly earns the pleasures and benefits which 
must come from a vacation in Uncle 
Sam’s most northern State. 





“Have you given up vet? Reinsure 
half in Rossia whose Manager is 
aboard.” Such was the wireless mes- 
sage flashed by friends to Edward 
Meinel, when the latter was off Long 
Island en route to Europe. As 
fellow voyagers Mr. Meinel had Man- 
ager C. F. Sturhahn, of the Rossia and 
Vice-President Dunlap of the Provi- 
dence Washington. A number of 
friends were at the dock to bid the trav- 
elers bon voyage, and the wireless wa; 
sent at a time it was thought Mr. Meinel 
would be in position to determine his 
capacity as a sailor. 
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srimnRiING UP TROUBLE. 





Activity of Western Insurance Depart- 
ments and Legisiatures Charged to 
Overzeaious Fieid Men. 





Fire company managers and officials 
lind themseives confrouted with a most 
serious problem in the way Of increas- 
lig compiications due to western insur- 
ance department ruiings, opinions of at- 
iorney-generais and new laws in sulle 
ot the western states. In the effort 1.0 
1eform conditions, new laws have been 
passed that change customs of yeurs 
standing and inject a paternalism that 1s 
truly burdensome. Aiong with the new 
jaws have come interpretations o1 them 
by insurance commissioners and ativr- 
ney-generals. These rulings and man- 
cates vary in different states. In iact 
the same law is construed just the op- 
posite in two different States. 

Nebraska, Oklahoma, Minnesota and 
Wisconsin are now occupying attention 
while Kansas and its new rate law is 
ever to the fore, Deputy Commissioner 
Eckern of Wisconsin, responsible tor 
laany of the freak life insurance laws 
ot that State, is now engaged in putting 
the screws to the fire companies. He 
is truly a chronic reformer, unduly tech- 
nical and ambitious for higher politica! 
preferment. 

it is claimed that one of the Chicago 
managers, noted for injecting moralistic 
teaching and platitudes into his corre 
spondence, is responsible for drawing 
cut the recent rulings from Wisconsin 
and Nebraska. Had no inquiry been 
made of the State officials, well enough 
would have keen left alone. It will be 
remembered that some one from 
Trezevant & Cochran’s office was re- 
sponsible for the opinion of the attorney- 
geueral of Oklahoma ruling that a list 
of stockhoiders of each company must 
be filed. This led the Western Union 
io lay the embargo on special agents and 
subordinates in general from asking 
opinions of state officials. In fact the 
members themselves were requested to 
cbserve greater caution in this respect. 
The fact that the moralist manager of 
Chicago has busied himself in securing 
detailed interpretations of recent laws 
and thus stirring up the state officials 
is being severely criticised. 





PINK SLIP HOLDS. 





F. W. Jenness Gives Reason as to Why 
It Should Not be Removed From 
Rochester. 





In response to an inquiry from vice- 
president A. B, Eastwood, of the Roch- 
ester, N. Y., Chamber of Commerce, 
secretary F. W. Jenness of the Un- 
derwriters Association of New York 
State, under recent date addressed the 
following setting forth the reasons as 
to why it was undesirable at this time 
to remove the “pink slip” charge from 
the Flower City. 

“With respect to the improvements 
which ought to be made in the pro- 
tective facilities for your city, let us 
say that we have right along been fol- 
lowing the lead of the national board 
as outlined in its report of February, 
1909. We are sending you a copy un- 
der another cover as you may not have 
one in your possession. The recom- 
mendations made by the national board 
are, we believe, intelligent and con- 
sistent and ought to be carried out in 
order to provide your city with proper 
protection against sweeping fires and 
we would like to point out that in mak- 
ing these improvements you would, to 
a Jarge extent, be making up for the 
failure in former years to keep up with 
the growth of your city. By this we mean 
that your city has not at all times in- 
creased its facilities for fighting fires 
in proportion to its growth and it, 
therefore, becomes necessary to spend 
a large amount of money now to pro- 
vide for what we believe should have 


been added year by year as the growl 
ol the cily and iucrease in ifsuravie 
Vaiues required, 

“We hole trom the mayor's communi 
cation that bine hremen have been 
added to the force, a new fire marshal 
appointed and the position OL superim 
tendent of combustibles createa and 
provided tor; also that the pbuilding 
ordinances are in process of revision 
and that considerabie improvement is 
contemplated in the waterworks sys- 
tem. it seems fair to say that an im 
portant part of the things which ought 
to be done in Rochester will require con- 
siderable time for completion and that 
it will be a good while before the in- 
surance interests will benefit thereby. 

“You will recall that at the conter 
ence which was held at the Chamber 
of Commerce rooms some time since, 
we stated that the pink slip increase 
in rates in Rochester was justified not 
only by the conditions of weakness in 
the protective facilities, but also by 
the abnormal loss record of the last few 
years. It should not be forgetten that 
for a period of nine years the compan 
ies have lost considerable money in 
your city, and, as stated at that time, 
it is necessary. for companies to col- 
lect money enough to at least pay the 
losses and expenses in a given city to 
say nothing of being entitled to a small 
profit in addition.” 

Commenting on the letter, Mr. East 
wood said: “I got the impression that 
full credit had not been given the wa 
ter works bureau for the very substan- 
tial improvement made in our fire: 
fighting facilities, and that some im 
provements in other departments have 
possibly ‘been overlooked, or have not 
been thoroughly understood. The state- 
ment of Mr. Jenness with regard to the 
loss ratio in Rochester is undoubtedly 
based on facts and proves a very stub 
born argument. I hope, however, that 
enough new work will have been com- 
pleted or well advanced by Oct. 1 to 
make a more favorable impression up- 
on the board of underwriters.” 





WARM TIME IN TRENTON. 





Fire Department Kept on the Jump 
Answering Alarms—Plant of Whisk 
Broom Company Burned. 





The Trenton Fire Department was 
kept pretty busy last week. Following 
the fierce fire of Sunday night, which 
almost entirely destroyed the plant of 
the Imperial Porcelain Works, the old 
Pennsylvania Railroad bridge crossing 
the Delaware river, between Trenton 
and Morrisville, caught fire Tuesday 
afternoon, destroying a large portion of 
the flooring in the center and necessi- 
tating its closing against all traffic for 
some days. 

The firemen were just about finishing 
up their work on the river bridge when 
an alarm was sent in for a fire at the 
store-house at the Trenton Whisk 
Broom Company. The building was 
stocked with materials for making 
brooms and a large number of finished 
brooms which had been manufactured 
at the State Prison and moved to the 
store-house to await shipment. These 
goods did not offer the slightest resist- 
ence to the fire and the building was 
soon a mass of flames, which for sev- 
eral hours illuminated the heavens and 
was a most spectacular sight for miles 
around. The loss is estimated at about 
$40,000, fully covered by insurance. 





Reward for Trapping Incendiaries. 





Commissioner of Public Works 
Owen of Rochester, N. Y., has decided 
that, Mrs. Eugenia Weller, Mrs. Julia 
Campbell and Mrs. George W. Stewart 
contributed valuable information tnai 
led to the arrest and conviction of Mrs. 
Florence Wilson, for setting fire to the 
premises at 64 Stone street, and that 
each should be paid $250 of the total 
reward, 
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INTERNATIONAL SPRINKLERS 


properly installed makeit impossible for 
afire oh your property togain headway. 
They will drown out the fire at the star 
They will doit every time- infallibly. 
Insurance interests endorse Interna 
tional Sprinklers and quote lower 
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premiums where they 
are installed. 
Its up to you. 


International 


Sprinkler Co. 
Philadelphia 











OLD KENTUCKY FIRE. 





H. G. Hoffman of Mt. Sterling Interests 
Substantial Men in New Insur- 
ance Company. 

H. G. Hoffman, the well known gen 
eral agent of Mt. Sterling, Ky., is the 
chief mover in the organization of a 
new company to be known as the Old 
Kentucky Fire Insurance Company. 
Articles of incorporation were filed Au- 
gust 6 with the Secretary of State, and 
the promoters of the company are push- 
ing the enterprise vigorously, hoping to 
be ready to begin writing by the first 
of the new year and earlier if possible. 
The proposed capital is $200,000 and the 
shares will be sold so as to provide a 
surplus of $100,000. Conditions in Ken- 
tucky are regarded by competent judges 
as exceptionally favorable for the or- 

ganization of a company. 

Mr. Hoffman advises that he has al- 
ready received pledges of subscriptions 
to stock amounting to over $70,000. 
Temporary officers have been chosen as 
follows: President, Lewis Apperson; 
secretary, Charles D. Grubbs; treasurer, 
J. O. Greene. 

Judge Apperson is one of the beat 
known attorneys in Eastern Kentucky. 
Mr. Grubbs is director of and attorney 
for the Mt. Sterling National Bank and 
a cousin of the well known insurance 
attorney of Louisville, and Mr. Greene 
is cashier of the Traders National 
Bank of Mt. Sterling. In addition to» 
the officers the incorporators are R. A. 
Chiles, attorney; David Howell, cash- 
ier Mt. Sterling National Bank; S. S. 
Pinney, manager Union City Lumber 
Company; J. L. Coleman, manager H. 
G. Hoffman General Agency; Dr. W. R. 
Thompson, president Mt. Sterling Busi- 
ness Men’s Club; Ben W. Hall, post- 
master at Mt. Sterling; J. M. McCor- 





mick, McCormick Lumber Company; 
Cc. C. Chenault, hardware, and H. G. 
Hoffman. Mr. Hoffman will have the 


Kentucky general agency for the com- 
pany and will likely be the underwrit- 
ing manager. It is proposed to operate 
conservatively in Kentucky at first, but 
the ultimate plan is to enter outside 
territory. It is expected that through 
the extended agency plant of the Hoff- 
man general agency that the company 
will be able to command a large and 
profitable business from the start. Mr. 


Hoffman 


can command large reinsur- 
ance facilities by reason of his general 
agency which represents ten companies 


The loss ratio of the general agency for 
the first seven months of .1909 is less 
than 30 per cent.—‘Insurance Field.” 


DISCOURAGED WITH OUTLOOK. 





Metropolitan Fire of Chicago, Weary 
With Struggle, Reinsures in West- 
chester. 

Dissatisfied with its general experi- 
ence in the South and at other points, 
the Metropolitan Fire, of Chicago, on 
Saturday last, reinsured its entire busi- 
ness with the Westchester Fire. It will 
continue to operate in a very restricted 
territory with Chicago as the center. 
The Metropolitan was formed by the 
agency firm of John Naghten & Com 
pany, the two Naghten brothers and 
their sister, owning the majority inter- 


est in the corporation. The Messrs. 
Naghten likewise managed the enter- 
prise. 


Edward E. Hall of New York City, 
was general agent of the Company for 
New York (outside the Metropolitan 
District) and Pennsylvania, while Ed- 
ward Cluff represented it in this city. 
Mr. Hall had no knowledge of the rein- 
surance deal until apprised thereof by 
the press. 








LOSS GREATLY EXAGGERATED. 





(Continued from page 1.) 
partment stores of Hammond & Cook 
and Burns & Taylor; several groceries, 
stationery store, drug stores, Murray’s 
hall; the office building of Dr. Me- 
Williams, a law office building and sev- 
eral minor buildings. Curley’s hotel 
and the Monticello house, which were 


not in the pathway of the flames, 
escaped. 
The Hotel Rockwell, loss over $75,- 


000, was insured for $23,500; Palatine 
Hotel, with ite casino and power house, 
yalued at $109,000, carried $10,000. The 
National Union Bank, valued at $30,000, 
had no insurance. 

The fire has demonstrated that Mon- 
ticello, a very flourishing town, must 
have a better and stronger water supply 
in case of fire, and a more modern fire 
department. 


arewens. ov 
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MAKES REINSURANCE DEAL. 


Southern National to Take Business in 
Central West From the Washington 


Fire. 
Secretary J. G. Hornsberger of the 
Southern National Fire of Texas has 


avranged to take reinsurance from the 
Washington Fire in Michigan, Ohio and 
liitinois. It will not appoint direct ie 
porting agencies to any extent. 

The Washington opened a department 
in Chicago last year to cover all tervi- 
tory East of the Rockies. This depart- 
ment is now practically dismantled. All 
accounts go to the home office in 
Seattle. All large cities are to report 
(iirect, for ali business agents in the 
sinaller points will continue to send 
their dailies to Chicago where an examn- 
iner will pass on them and send them 
to the home office. Vice-President C. 
S. Yates, who has been in charge of 
the department, will now spend most 
of his time in San Francisco. 





HAS NEW BUILDING CODE. 





Reversed Ordinance to be Enforced at 
Atlantic City—Other News of the 





Center. 
Atlantic City, N. J. Aug. 18.—iAn- 
nouncement was made from the office 


of the Building Department at City 
Hall yesterday that every effort will be 
made to get the new building code 
passed on third and final reading be- 
fore September 1. 

After a lapse of years, Atlantic City 
will have an upto-date set of building 
regulations on this date unless present 
plans of the Councilmen miscarry. 


It is possible that the bill will be 
passed on third reading at Monday 


night’s regular session of Council, but 
if this does not occur it will surely be 
disposed of at the meeting on August 
23. Mayor Stoy is understood to favor 
the new code and there is little doubt 
that it will be on the statute books with 
his signature before the first of next 
month. 

Building Inspector Gillison stated 
that there can be little objection over 
the fact that the code permits owners 
to build private dwellings on 85 per 
cent. of their land. This was a com- 
promise figure, he states, reached with 
builders, who objected to a restriction 
of 70 per cent. on private dwellings, 
which is all that is required by the 
State in case of apartment houses. 
The boundaries of the New Fire Belt 
are: 

From Maryland to Florida avenues 


and from Atlantic to the Beach. From 
Florida avenue to Boston, 150 feet 
westward from the Boardwalk. From 


Florida avenue to Boston, 150 feet south 
from Atlantic avenue. From Maryland to 
Massachusetts avenue 150 feet south of 
Atlantic avenue. From “Maryland to 
Caspian avenue, 150 feet from the 
Boardwalk: From Massachusetts to 
Boston avenue, 150 feet north of At- 
lantiec avenue. 

Exception—In this fire-belt frame 
cottages (meaning private dwellings) 
can be erected for a period of three 
years from the adoption of the code, 
providing they are not over 4 stories 
high. After 3 years, all buildings must 
be of brick. 

Geo. F. Currie, president of the At- 
lantie City Fire Insurance Co., has re 
turned from a trip to Salt Lake City, 
whither he went as a delegate to Na- 
tional Encampment G. A. R. 

A new building ordinance is being 
prepared for this city, regarding con 
strnetion and defining the fire-belt. 

Schedule rating is being adopted here 
under the direction of the Middle De- 
partment, Inspector Koch having 
charge of the work. The basis used is 
the same ag for mercantile schedules 
generally throughout the territory of 
the Middle Department. Besides the 


regular penal charges for construction, 
a special charge is made of ten cents 
hose, 


for rubber and ten cents for | 
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swinging gas brackets; 25 cents for 
careiessness and general untidiness in 
yards which charge, on account of the 
general hazard and construction of the 
city is a good one, and has the tendency 
to have these menaces removed en- 
tirely. A credit of five cents is given 
where the Gamewell Auxiliary Fire 
Alarm system is installed and main- 
tained, 

Wm. Riddle, vice-president of the At 
lantic City Fire, is preparing tv open 
an office for the transaction of fire in- 
surance business and launching out as 
an agent, having secured the agency 
of the Richmond Fire Insurance Co., 
of N. Y¥. 





Selling Old Paper to Fight Town's Fire. 





The Mt. Penn Fire Company, Mt. 
Penn, Pa., lately issued this appeal to 
the citizens: 

We think all residents of the borougn 
are of one mind as to the necessity ot 
maintaining a good fire organization in 
this community, where the buildings are 
mostly constructed of inflammable mate- 
rial. While we have been singularly free 
from the ravages of fire in the past, 
there is no telling what the future may 
bring forth. 

Under present conditions the Mt. Penn 
Fire Company is compelled, under its 
agreement with Councils, to assume the 
expense of heat, light, janitor service 
and interest on a financial obligation, 
all of which must be paid out of the 
borough appropriation and the receipts 
from dues of its members. 

The undersigned respectfully submit 
that, therefore, the income is not large 
enough to maintain this company in a 
good, serviceable condition. 

After various plans of raising funds 
were discussed, we decided to request 
all citizens to save all old books, maga- 
zines, newspapers, etc., paper of any 
kind, place tuem in layers or bundles 
and send them to the fire house, o1 
notify any member of the company and 
they will be called for. 

We find that hundreds of pounds of 
paper are burned and wasted yearly, and 
if you will kindly donate it to the com- 
pany, we will convert it into money 
which is badly needed. 

Hoping that you may comply with this 
request, which is to assist in maintain- 
ing a great public necessity, we are. 





Increased Protection at Ocean Grove. 





Largely through the intelligently di- 
rected activity of Commissioner E. N. 
Woolston, the fire equipment of Ocean 
Grove, N. J., has been materially 
strengthened of late. A new truck and 
an automobile chemical has been pur- 
chased, and a new bell tower erected. 
The drivers now sleep in the fire houses, 
and thus are constantly on hand. 

Mr. Woolston in addition to his pub- 
lic service is the most prominent insur- 
auce agent ir Ocean Grove. 
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REDUCE YOUR INSURANCE COST 


—BY USINC— 


IMPERIAL 





RUXTON & SWART, Agents 
290 Broadway, New York 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids 
Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters 
— MANUFACTURED BY— 


UNIVERSAL SAFETY TANK & CAN COPIPANY 
72-78 North May Street 


CHICAGO 


LEWis E. TRACY, Agent 
492 Atlantic Ave., Boston 








WANTED 


BROKERAGE BUSINESS 
We have excellent facilities for placing 
Insurance on Special Hazards 
of every description anywhere in United States 
LIBERAL COMMISSIONS PAID 
Cc. R. CHADWICK & CO. 


203-04-05 Lyric Theatre Bldg, Cincinnati, O. 
Long Distance Telephone Canal 460 


NEW YORK 
LONDON 


TORONTO 
CHICAGO 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 








JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS. 


F. H. ROSS & SON . 


Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Teutonia, La. Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 











ROBERT R. TUTTLE 
SYRACUSE, N. Y. 


New York and Pennsylvania 
GENERAL AGENT 


Reliable Fire Insurance Companies 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE CO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohlo 








100 WILLIAM STREET - - - - New York 





EXCEPTIONAL 


Hudson Underwriters of N. Y. 


Firemens of New Jersey 
Jefferson 
Queen City 


Firemens of New Jersey 
St. Paul F. & M. 
Continental of New York 
Washington Fire 
Springfield F. & M. 





William Penn Fire 
EASTERN PENNA.—SOUTHERN NEW JERSEY 


FACILITIES OFFERED TO BROKERS AND ACENTS 


CLARENCE A. KROUSE & CO. 
GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST ACENCIES 
Washington Fire 


PHILADELPHIA SUBURBAN TERRITORY 


William Penn of Pa. 


St. Paul F. & M. 
Granite State 
Springfield F. & M. 


Peoples National 
neordia 
Phoenix of Connecticut 
Teutonia 
Queen Clty 
City of New York of N. Y. 





Atlantic City, Ocean City, Wildwood and Cape May Property a Specialty 


Washington Fire 


Queen City 


Continental of New York 
Hawkeye 
Phoenix of Connecticut 


Franklin of Philadelphia 
Granite State 

Hawkeye 

Humboldt 

Jefferson 
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PITTSBURG RATE SITUATION. 





Post Discontinues Bombastic Campaign 
—A. J. Barr’s Experience as a Fire 
Underwriter. 





The campaign of the Pittsburg Posi 
on the Allegheny County fire insurance 
rate question seems to have run its 
course, In comparing the rates on 
dwellings in the city of Pittsburg with 
those of Philadelphia and other cities, 
there were many things pertinent to the 
subject left out of consideration, not the 
least of which is the character of mate- 
rial used in constructing the great per- 
centage of dwellings. Then again the 
natural hazard of Philadelphia, for in- 
stance, where hard coal is the princi- 
pal fuel and gas is a luxury to be 
watched all the while it is in use, is not 
nearly so great as in Pittsburg where 
soft coal and natural gas are used un- 
sparingly. An interesting side light in 
re. the effort of the Pittsburg Post and 
its editor A. J. Barr, to stir up the fire 
insurance situation in the Smoky City 
is the following from the Insurance 
World: 

“The agitation inaugurated by the 
self-appointed champion of the ‘people,’ 
the ‘Pittsburgh Post,’ for lower fire in- 
surance rates in Allegheny county, con- 
tinues furnishing interesting reading. 
The Pittsburg Board of Trade has be- 
come sufficiently interested in the mat 
ter to appoint an investigating commit- 
tee and unless radical changes in rates 
are made voluntarily by tne Board, it is 
proposed to institute proceedings to dis- 
rupt that organization, by showing it to 
be a trust in restraint of trade. 

“The objective of the ‘Post's’ attack 
is dwelling house rates. No attention 
has been given mercantile hazards, on 
which rates here compare very favor- 
ably with those prevailing in other 
cities. While it is true that rates on 
dwellings are higher than in many 
other cities, it is also true that Pitts- 
burg has not been a uniformly profit- 


able city for fire underwriters. During 
the past five years, companies have 
made money here, but in not a few 
agencies the balance is still on the 
wrong side of the ledger. 

“Local companies for many years 
past have managed to keep a strangle 
hold on Pittsburg’s preferred business. 
There are now 15 local companies, bui 
just exactly the same number have 
found it necessary to give up the fight 
and retire from activity. A mortality 
of 50 per cent. cannot by any means be 
called small, if compared to any partic- 
ular line of business activity. 

“The record of Pittsburg fire compa 
nies is as follows: 


Successes. 

Name of Organ 
Company ize | 
ee Sn 1868 
eee eer 1859 
ee es ee 1866 
eee ee 1871 
a EEE a eae oe 1870 
Rs Re ee 1862 
German American................. 1873 
EE Kandi G50 ides &'s u's 6 ice oy. OR 1871 
oe EE ee ee eee 1854 
or ik tao whines ek <add wal 1866 
on eo 1901 
a ae Oe ee ee 1851 
EE ova ncaa bude ew ewe eect sie 1871 
ESE SNe te epee 1871 
EN. 4 6.55 So hdtns soe dannsecbud as 1849 
Failures. 

Name of Organ- Re- 
Company ized tired 
PO Ee ee 1872 1905 
MISE. Lildvaeeawcwedee 1866 1899 
Boatman’s F. & M...... 1865 1895 | 
YR RS ee 1865 1893 
MR, Bl oe ols Louie wie 1849 1901 
ee 1866 1879 
NIL A iJe xcs Sbuypale eee hae 1873 
0 ere re 1870 1879 
gg ees 1873 1874 
0 ME hee 5 550d sae 1865 189) 
Pennsylvania ........... 1854 1892 
ot SRR rs 1S62 1900 
IIE? oc ow babes a5 on 1872 1874 
Geaardian Fire... ....:..: 1906 1909 
_, ko) are er 1871 1876 











securities, 


INSURANCE STOCK SALESMEN WANTED 


W ANTE D-— Men in any locality experienced in the sale of high grade 
bonds or insurance stocks. 

furnished. Legitimate insurance enterprise. 
“R” care EASTERN UNDERWRITER 


Commission basis. Leads 








New Jersey Office: ENGLEWOOD, N. J. 








MYRON W. ROBINSON 
New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 


New York City Office: MILLS BLDG. 

















“The editor of the ‘Pittsburgh Post’ 
was active in the affairs of one of the 
failures up to the very end, which came 
in 1899. The Artisan’s was organized 
in 1866. A. J. Barr was secretary to 
1884 and president 1884-1899, when, with 
a surplus of $3,635, it reinsured in the 
National of Hartford. In 1899 it paid 
no dividend, 1898, 2 per cent., and in 
the preceding five years 6 per cent. to 
stockholders. Mr. Barr's company was 
not much of a success, although condi 
tions then locally were if anything more 
favorable than now. His experience as 
a fire underwriter should furnish valu 
able data to the investigating commit 
tee of the Board of Trade.” 


to Continue Russak’s Busi 
ness, 


Snedeker 


It was a wise move on the part of 
the executors of the late Felix Russak 
of New York City, to turn over thé 
management of his extensive brokerage 
business to Edward A. Snedeker, than 
whom no one is better liked “on the 
street.” Having been identified with 
Mr. Russak for many years Mr. Snede 
ker was brought into intimate relations 
with the clients of the office and by his 
courtesy and capacity gained thei: 
confidence and friendship. The old 
offices at 56 Pine street will be retained 
and the same efficient granted 
customers. 


service 


Promotion for W. F. Garrettson. 





W. F. Garrettson has been transferred 
from the New York City offices of the 
General Adjustment Bureau to the} 
management at Pittsburg, replacing at | 
the latter point J. W. Cobbon, who re- 
cently retired because of ill health. 


WESTERN | 
ASSURANCE CO. 


of Toronto, Canada 


FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908 











RG crcaswes kde cueeenesed $2,313,222 
Surplus tt UW. Ba... scccsescccecs 584,137 
HON. GEO. A. COX 

President 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 

Excess Lines handled anywhere. 
connections at Lloyds, London. 
CORRESPONDENCE SOLICITED. 


Good 





11 





VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 








QUEEN 


Ins. Co. of America 
VEWw yore 











PHENIX 


INSURANCE 


COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 





Surplus Lines Department 





Affords agents and brokers the best 
ilities for supplying reliable ir lemnity 
We ire Attorneys in the United St 


THE CENTRAL INSURANCE co. 
Limited, of London 
ESSEX & SUFFOLK EQUITABLE INS: 
SOCIETY, Ltd., of Colchester 
LEATHER TRADES & GENERAL IN- 
SURANCE C0., Limited, of Liverpool 
THE LEGAL INSURANCE COMPANY 
Limited, of London 


BINDER CONTRACT (Guaranteed Under 
writers) at Lloyds, London 
Rn Be ne = 

¢ local agents is exh 
pacity wpe ge ot ee 
ere =k Liberal ¢ 












this office. 
ym pl attention 


red S S. James A Co. 


84 William Street 
New York 


Chicago Office: 171 LASALLE ST 














Fire Insurance 








GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO, OF HARTFORD, CONN. 
SPRINGFIELD F. & M. INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET, BROOKLYN 
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Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
FOR THE...... 


SECURITY CASUALTY CO. | 
OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 


| 











FOR REGULATING LLOYDS. 


PROPOSED. 





NEW LEGISLATION 





Superintendent Hotchkiss Would Have 
Individual Underwriting Institutions 
Amenable to New York Law. 





In transmitting to Governor Hughes 
the report of Special Examiner John L. 
Train, covering his extended examina- 
tion into the history and financial 
status of individual underwriting insti- 
tutions of New York State, Superintend- 
ent of Insurance.Hotchkiss says: 

“If it be a fact—and it undoubtedly 
is—that the people of this State cannot 
now obtain sufficient fire insurance to 
meet their demands, the Lloyds institu- 
tion can, perhaps, be so reformed and 
regulated as to make a Lloyds policy 
reliable, no matter by whom written. 
This can be accomplished, however, 
only by legislation of an emphatic char- 
acter. Later, I intend to lay before you 
some specific recommendations on this 
subject.” 

Reviewing the operations of these 
concerns the Superintendent continues: 

“Out of between 100 and 150 Lloyds 
which claimed the right to do business 
fifteen years ago, official investigations, 
restrictive legislation and action by the 
courts have proved so effective that 
there are now but twenty-two Lloyds 
which claim the right to do business in 
New York, while three other Lloyds 
charters are used-by inter-insurance or- 
ganizations. In addition, there are 
three associations of inter-insurance, 
which assert that they are in no re- 
spect Lioyds or amenable to the pro- 
visions of the insurance law, and yet 
annually report to the department. 

“Of the twenty-two Lloyds, fourteen 
are active and eight dormant, the latter 
ostensibly retaining their right to do 
business by the issue of a few policies 
each year. Of the twenty-two Lloyds, 
nine seem to be entitled to transact 
business; nine have no right to do so, 
while as to four the right is doubtful; 
indeed, of the fourteen which are ac- 
tive, but seven are beyond question au- 


thorized to write insurance in this 
State. 
“These twenty-two Lloyds, through 


failures to meet obligations, changes in 
underwriters or sale of charters, have 
together done business under sixty-two 
different names in the past eighteen 
years. Some, indeed, have written poli- 
eies under four or five different names. 
It is significant that the nine clearly 
entitled to do business have, however, 
used but twelve names, a large major- 


name assumed by the original under- 
writers. 

“The statistics as to inter-insurers 
are much more creditable. All six of 
the inter-insurance organizations are 
active and the right to do business of 
but one is in question. Two out of the 
six still operate under their original 
names. These facts suggest the likeli- 
hood of even a still further reduction 
in the number of Lloyds in New York.’ 

In the course of his examination Mr. | 
Train not only examined into the affairs | 
of each of the Lloyds associations and | 
organizations of inter-insurers apparezt- 
ly doing business in the State, but gave 
consideration to the history of Lloyds | 
insurance, particularly the statutes af- | 
fecting the same and the official investi- | 
gations previously made. | 

The report includes a short eketch of | 
the parent institution, Lloyds, London, | 
end a history of Lloyds in New York, 
with particular reference to the effect 
of the legislation of 1892 which, thougi | 
intended to limit these asseciations | 
really resulted in their increase. The 
Richard-Sherer and Edgecomb investiga- | 
tions of 1895 and 1902 are referred io 
end a summary of the laws of 1903, 1905 
and 1909 affecting these institutions ard 
of the Attorney-General’s opinions con- 
cerning, as well as the legal proceed- 
ings at various times ordered or taken 
against them, is given. The individual 
histories and present financial condition 
of the Lloyds and inter-insurers now dv- 
iag business in New York are given, 
each being captioned by a summary giv- 
ing the important facts concerning their | 
organization, changes in name, legal 
proceedings against, if any, premium in- | 
come in 1908, and the amount of insur- 
auce in force at the end of that year. 
There is included also a summary of 
the views of the Superintendents and 
Commissioners of Insurance of the dif- 
ferent States as to Lloyds insurance in 
such States. 

Appended to the report are copies of 
uffidavits obtained in connection with 
ihe organization of fake Lloyds in the 
early 90s, opinions by Judges Russe}! | 
and Truez in the Loew and Abell cases, | 
the leading Lloyds cases in this State, 
sections of the insurance law applicable | 
to Lloyds and the opinions of the Attor- 
ney-General on this subject in full. 

The report has been mailed to mem- | 
bers of the Legislature and to Insurance 
Commissioners of various States, as 
well as generally to officers of insur-| 
ance companies. 











A fire-boat is recommended for To- | 





ity of them still operating under the 


ronto, Canada. 





NAMES OF INVESTORS WANTED 


Will pay liberally for names of investors in stocks, bonds or like 
securities, throughout the United States. 


“L,” care EASTERN UNDERWRITER 


Address in confidence, 








ESTABLISHED 1886 


—INSU 
HORSES, MULES and CATTLE 





ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


THE PIONEER IN ITS LINE 


RES 
against death from any cause 





Sun Fire Profits. 





qreat success always attends the op- | 


| erations of the finely managed Sun In 


: . ‘ | 
surance Office, whose Fire premium in- | 


| come of £1,450,000 left a pure profit o1 


about £128,000 to which has to be add 
ed £67,784 of interest. Employers’ Lia- 


| bility insurance has in some cases prov- 
| ed the reverse of profitable to those 


of the large offices which took it up as 
a “side show,” but the Sun has manag- 
ed to make it pay well, profit and loss 
gaining £4,562 from the department, 
while the genera] accident account con 


tributes another £1,400. After payment | 


of dividends the total funds of the 
Company exceed £2,763,000.—London 
correspondent of “The Financier.” 





Hold Water Pipe is Defective. 





By direction of the Lockport, N. Y., 
common council, the New York con- 


| tracting firm of T. A. Gillespie & Co. 


was notified of the city’s refusal to per- 
mit any further patching of the newly 
laid water supply pipe line. 


that the pipe used is defective. 





A series of rules governing the Rens- 
selaer, N. Y., fire department have been 
prepared. 








TWO HUNDREDTH YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 

54 PINE STREET, NEW YORK 
Western Department: 

171 LA SALLE STREET, CHICAGO 


Pacific Department: 
N. E. Cor. Sansome and Sacramento Streets 
SAN FRANCISCO CAL. 


Agents Wanted at Unrepresented Points 











| 1853 





1908 
FIFTY-FIFTH YEAR. 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


sceses $488,712 


ee ee 





W. H. MIER, President 
E. K. McCONKEY, 
Secretary and Treasurer 


The ser- | 
vice cost $340,000, and the contention is | 








| “The Leading Fire Insurance Company” 


of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. 8. Allen, 
E. J. Sloan. Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - -  $1,000,000.00 
Cash Assets - - +  $4,395,625.89 
Cash Surplus to Policy 

Holders - - + $2,063,044.01 


The real strength of an insurance company is in the con- 
servatiom of its management, and the management of 
THE HMANOVER is an absolute assurance of the seeurity 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 





ORGANIZED 1859 





Cash Capital .....$1,000,000.00 
Assets............. 5,874,016.00 
Net Surplus....... 1,509,442.33 


Surplus for Policy 


pS eee 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 














Capital Stock 





FIREMEN’S INSURANCE CO. 


NEWARK, N. Je 


Statement January 1, 1909 


wee A ccccccccccccccc cs PIO ORIOD 
Reinsurance Reserve, 
All other Liabilities. .... 


NET SURPLUS..............0cc00- 
TOTAL ASSETS. ............2.+.+-$5,052,624.09 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 


. 1,663,370.13 
152,129.65 


2,237,124.31 


eeereeeeee 








A. H. HASSINGER, Secretary 























ARIS 
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HYDRANTS SCARCE. 





Their Lack at Beliville,, N. J., Seriously 
Handicap Firemen in Fighting Big 
Blaze. 





Scarcity of hydrants seriously embar- 
rassed the firemen when fighting fire 
that destroyed in large part the copper 
rolling mills of Hendricks Brothers, in 
the Soho section of Bellville, N. J., on 
Friday last. While the management of 
the property refused to estimate the 
loss, others placed it at $100,000, falling 
chiefly on stock and machinery. 

The fire was discovered about 5.30 
o'clock. The plant is located on the out- 
skirts of Bellville, near the Bloomfield 
line, and the blaze had obtained great 
headway by the time the firemen reach 
ed the scene. There is no alarm box 
near the factory, and an appeal for aid 
was sent from the factory to this city 
an hour before the Bellville depart- 
ment was summoned. Chief Astley, of 
the Newark department, ordered Engine 
No. 13 out, and, with water pumped 
from Second River, the apparatus work- 
ed for hours. 

The Bellville department, in order to 
get a stream on the fire, was compelled 
to combine the hoses of the different 
township companies, which, with fifty 
feet borrowed from Newark, made 1,200 
feet in all. The line was stretched 
from a hydrant about 200 yards east of 
the Erie Railroad tracks on Mill street. 
The pipes were across tracks for about 
one hour, during which time trains on 
the line were held up. Many commut- 
ers from Montclair, Bloomfield and 
other places up the line reached their 
offices late, as a result. 

It was 8 o’clock before the blaze was 
under control. By this time three of the 
half dozen mills comprising the plant 
were totally destroyed and all of the 
others were badly damaged. 

About 150 men were employed in the 
mills, which were erected over a cen- 
tury ago. 





TROUBLE AT LOCKPORT. 





Volunteer Firemen Incensed Over At- 
tempt of Commissioners to Abolish a 
Company. 





If the fire commissioners of Lockport, 
N. Y., carry out their present purpose 
of disbanding the Hydrant Hose Com- 
pany, it is highly probable that all other 
volunteer fire companies will retire. The 
belief is general that the feeling of hos- 
tility displayed by the commissioners 
toward the Hydrant company members, 
is due to the activity of the latter some- 
time ago in demanding an investigation 
of the commissioners’ accounts. 





WANT TO INSPECT MINUTES. 





Rochester, N. Y., Agents Under Indict- 
ment Seek to Examine Testimony. 





District Attorney Widener has been 
notified by counsel for the six fire insur- 
ance agents indicted for conspiracy in 
maintaining a certain standard of rates 
in Rochester that a motion will be made 
Sept. 1, for permisson ito inspect the 
zrand jury minutes of the indictment. 
James Johnston, Martin E. Wolf, Rob- 
crt S. Paviour Gilbert T. Amsden, Her- 


bert M. Webb and James C. Clements 
are the defendants. The indictment 
against them was found by the May 
grand jury. They will be arraigned at 
the September term. 

The alleged monopoly of local fire :n- 
surance by the board of underwriters 
furnishes a question new in this state, 
the district attorney’s advice to the 
grand jury to indict being based on 
cases from cther states. The question 
will probably be taken to the appellate 
courts. 





REDUCTIONS AT PHILADELPHIA. 





Credit for Extension of High Pressure 
Service to be Granted Shortly. 





It is figured that the rate reductions 
contemplated in the central section of 
Philadelphia, because of the extension 
thereto of the high pressure water 
mains, will be formally granted about 
September 1. 

While the work has been completed 
tbe underwriters have not yet been of- 
ficially notified to that end. Once such 
advice be received surveyors will ke 
sent out, and the rate revision will be 
based upon the reports of the latter. 





Indianapolis Board Appoints Delegates 
to National Convention. 





The Indianapolis Local Board of Fire 
Insurance Agents is the first local 
board to provide for regularly appoint- 
ed delegates to attend the convention 
of the National Association of Local 
Fire Insurance Agents. At a recent 
meeting of the board it was decided to 
send three men to the Atlantic City 
convention as delegates, expenses be 
ing paid by the local board. The fol- 
lowing have been selected for this pur 
pose:—W. F. Wocher, O. J. Smith, 
James H. Drew. 





New Jersey Agency Appointments. 





British America, George M. Clark & 
Co., Plainfield—Fidelity, Garland G. 
Norman, Keyport—Fire Association, 
Herry G. Smith, Kearny; G. M. & A. J. 





BAD FIRE AT READING. 





Abattoir Almost Totally Destroyed— 
Loss Placed at $70,000 With $46,000 
Insurance. 





A second alarm early last Thursday 
morning brought out practically the en- 
tire fire department of Reading, Pa., to 
combat a stubborn blaze in the Reading 
Abattoir. Though the alarm was prompt- 
ly given and quickly responded to, fully 
$70,000 of damage had been done before 
the fire was out; $20,000 covering on the 
building and the balance on machinery. 
About $46,000 of insurance is carried. 


$50,000 Fire at Camden, N. J. 





Fire of unknown origin completely 
gutted the 40x150 feet three story brick 
and stone building of the Potter Express 
Company, Camden, N. J., on the 11th 
inst. The loss is placed at $50,000, cov- 
ered by insurance, The burned build- 
ing was erected on the site of the Cam- 
Gen storage warehouse, a_ six-story 
structure destroyed by a spectacular 
fire several years ago. 





There is talk of increasing rates ac 
Cleveland, Ohio, 10 per cent. because of 
interminable delay in repairing the fire 
boats of the city. 











Attention—Fire Company Promoters! 


Will purchase, absorb or exchange subscriptions to stock in 
any Fire Insurance Company in process of organization where 
for any reason the promoters desire to sell or abandon plans. 
References exchanged ; confidence assured. 


“A” care EASTERN UNDERWRITER 











Established 1836, 


Richmond Ins. Co. of New York 


Mepsheaceeee $285,228.70 


Surplus to Policyholders.... ..$246,042.94 


JOHN E. KING, GENERAL AGENT, 


95 WILLIAM STREET, 


NEW YORK 





ORGANIZED 1865, 


Virginia State Insurance Co., _°f Richmond 


TEI Ssbdvaewacssans Seesesedeers 
Surplus to Policyholders 


GEO. L. CHRISTIAN, Pres. 


eee ee ee 





eerccccece -$887,903.00 
317,975.09 


ROBERT LECKY, Jr., V. Pres. & Secy 











DeWitt, Sussex—Germania, G. M. & A. 
J. DeWitt, Sussex—Humboldt, Charles 
O. Morton, Glassboro—Insurance Co. of 
N. A., Harry C. Smith, Kearney—tLiver- | 
pool & London & Globe, George M.| 
Clark & Co., Plainfield—Millers Nation- | 
al, George S. Ferguson, Asbury Park 
New Hampshire, E. J. Rood, Mendham 
—Niagara, Zephyr C. Parent, Chatham 
—Norwich Union, Eugene McGarvey, 
Bolleville; Percival M. Willis, Beverly; 
Milton H. Glann, Butler; Davis & Davis, 
Mt. Holly—Peoples National, Peter C. 
Brown, Spring Lake; George S. Fergu- 
son, Asbury Park; J. Snowden Haines, 
Burlington; Abraham O. S. Havens, 
Point Pleasant; Chester H. Packer, Sa- 
Bright,—Providence Washington, George 
L. Barker, Westville—Prussian National, 
Oscar J. Brown, Somerville—Rhode | 
Island, Hugh Nelson, Elizabeth—Royal 
Exchange Assurance, George C. Bell 
Orange—Scottish Union, William T. 
Sheppard, North Merchantsville—Spring 
Garden, Lewis W. Cramer, Mays Land- 
ing—Teutonia Pittsburg, S. Heilner Cal 
vert, J. E. Ramsey, James L. Stanton, 
Asbury Park. 











Commonwealth of Pennsylvania 
Ex. Rel. M. Hampton Topp, At- 
torney Gene 

va- 
GUARDIAN Frere INSURANCE Com- 
PANY OF PENNSYLVANIA. 


Notice is hereb 
Pleas of Dauphin 
GUARDIAN FIRE INSURANCE 





Pittsburgh, Pa. 


| GEORGE H. CALVERT, Receiver 


IN THE COMMON PLEAS COURT OF DAUPHIN COUNTY, PENNSYLVANIA 


No. 23 Commonwealth Docket. 


TO THE CREDITORS OF THE GUARDIAN FIRE INSURANCE COMPANY: 


given that on the 13th day of July, 1909, the Court of Common 
Jounty, Pennsylvania, ente 
CoMPANyY must be presented to the Receiver on or before 
Wednesday, the first day of September, 1909, after which no claims will be received 
or considered in the distribution of the assets. 
Claims should be presented to the Receiver at his office, 524 4th Avenue, 


an order that all claims against the 





| 








LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CoO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 











FIRE ASSOCIATION 


Organised 1817. 
E. O. Irwin, Pres. 


PHILADELPHIA TFT 

Office: Company’s Building, 407-409 Walnut St. 

Incorporated 1820. 

Cash Oapital, $500,000. Assets, $7,301,261.56, 

T. KE. Conderman, Vice-Pres, 
M. G. Garrigues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 


OF 





A 


Charter Pepetual. 


1817 





Surplus Lines 


London Lloyds 


(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. 


If you are 


short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


interest. 


MARSH & McLENNAN 


New York Office, 54 William St, 


Chicago Office, 159 La Salle St, 
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CASUALTY AND 


SURETY HAPPENINGS. 





INDIVIDUAL LIBERTIES 


INFRINGED. 





NOT BE 


G. F. Seward Submits Able Brief Main- 
taining the Right to Contract Versus 
Arbitrary Legislative Action. 


MUST 


George F. Seward, president of the 
Fidelity and Casualty Company, of New 
York, has ever stoutly upheld the right 
of underwriting corporations to draft 
policy contracts, according to the ideas 
of their respective managements, so 
long as the conditions therein did not 
in any way work injury to the individ- 
ual or were opposed to public morals. 
That objectionable conditions would not 
be introduced, Mr. Seward maintained, 





might safely be left to competition, 
which is nowhere more keen than in 


the field of accident insurance. 

In opposing the present effort of the 
Insurance Commissioners’ Convention 
to compell by legislative enactment of 
the different States, the adoption of uni- 
form accident policies, Mr. Seward has 

ued a carefully prepared brief, deny- 

ex the right of the States thus to do and 
insisting upon individual right of con- 
President Seward'’s premise is 
as here set forth: 

A committee appointed by the Insur- 
ance Commissioners’ Convention pro- 
poses to have introduced in the legisla- 


tract 
a . 


ture of each State a bill designed to 
ompel every accident insurance com- 
pany to omit from its policy form cer- 


tain provisions mentioned in the bill, 
and to insert certain other provisions. 

“For the immediate purposes of this 
paper, it to set out at 
length the specific provisions which are 
to be omitted or inserted. It is 
ient to keep in mind that this bill 
| what form of contract 
shall be made, and what form shall not 
be made in certain respects between in- 
dividuals accident insurance 
and the companies engaged in that class 
of business. 


“Is the 


is not necessary 


thus 
su ffic 
roposes to say 


seeking 


of such a law within 


passage 
the constitutional power of the State 
legislature? And if it is within that 


power, is it a just and reasonable exer- 
ise of that power? 

It is the fundamental law of thi 
land that no legislature shall take away 


from an person the right to make 
such contracts as he may see fit to 
make, provided no just considerations 
of public health or public morals are 
involved 

“The fourteenth amendment of the 
Constitution of the United States pro- 
vides that no State shall ‘deprive any 
verson of life, liberty or property with- 
out due process of law, nor deny to any 
verson within its jurisdiction the equal 
yrotection of the laws.’ 

This is not an arbitrary rule; it is 
the declaration of a fundamental prin- 

le. 

The word ‘liberty,’ as used in this 
rrovision of the Constitution, has been 


the subject of discussion by commenta- 
tors and by the since it has 
existed, and its meaning has been many 


courts ever 


times clearly defined.” 
A number of eminent authorities are 
quoted as defining the term “liberty,” 
ind setting forth the rights of the indi- 
idval, personal or corporation 
Continuing Mr. Seward holds: 


Guarantees Individuai Rights. 
That which is the fun- 
damental right of all, and which is fur- 


liberty, then, 


ther guaranteed by the Constitution of 
the United States and of the several 
State does not mean mere liberty of 
the person it doe not mean the mere 
gl » go and come without let or 

drat but it also means the right 

» folle wh callis to engage in such 

pation © form uch combination 

i toon ‘ wh contracts or assume 

! obligation “a one choose Any 


law which restrains or interferes with 


these rights, trespasses upon the liber- | 


ties of the people, and thus strikes at 


the very root of American institutions. | 


“But perhaps it will be said that this 
law deals with the acts of a corporation, 
and that the State has the power to re- 
strict the acts of corporations as pro- 
posed. 

“First let us inquire whose powers 
are to be restricted. To every contract 
of accident insurance, an individual is 
a party. This proposed law, in effect, 
says that no individual shall have the 
right to make a contract of accident in- 
surance, unless he inserts in the con- 
tract certain provisions, and omits from 
it certain other provisions. It makes no 
difference that the individual deems the 
form of contract which he chooses to 
make the one best designed to accom- 
plish his purpose. It makes no differ- 
ence that no one is concerned but him- 
self. It makes no difference that there 
are no conceivable considerations of 
public health or public morals at stake. 
It makes no difference that manifestly 
he is better qualified to decide for him- 


self what contract he will make than 
any legislator or body of legislators 
could possibly be. He will not be al- 


lowed to make the contract he prefers, 
but must make such a contract as the 
legislature prescribes, or go without ac- 
cident insurance. Test this by the rules 
laid down in the above-quoted authori- 
ties. If it is not an unwarranted and 
utterly unjust interference with the 
liberty of the citizen, what is? 

“Perhaps it will be said it is not in- 
tended to prevent one individual from 
making such contract of accident in- 
surance as he pleases with another in- 
dividual. Such a law would be mani- 
festly unconstitutional. We merely 
limit the individual’s right to contract 
with an insurance corporation. But is 
this right? Is there any warrant for it? 
Concededly, the legislature has no con- 
stitutional nor moral right to take away 
from the individual the right to con- 
tract with another individual in refer- 
ence to accident insurance. Why is this 
so? This is a land where the individ- 
ual is guaranteed the fullest liberty. 
That guarantee is given him, because it 
is his fundamental and inherent right, 
and to take it away from him would be 
a gross wrong. If it is an unjust in- 
fringement of the liberty of the indi 
vidual to take from him the right to 
make such contract as he pleases with 
another individual, is it not equally un- 
just to take from him the right to make 
such contract as he pleases with a cor- 
poration that has been duly admitted to 
the state, and authorized to transact its 
business there? What possible distinc- 
tion can be suggested between a con- 
tract between two individuals and a 
contract between an individual and a 
corporation, which indicates that it 
would be unjust to limit the former and 
just to limit the latter? We have heard 
many discussions of this subject, but 
we are yet to hear one word that gives 
the slightest justification for such a dis- 
tinction. 

“So that when it is said that this law 
deals with rights and powers of corpo- 
rations, the statement is not entirely 
correct. It deals quite as much with the 
rights and powers of the individual. It 
tramples upon his fundamental rights 
an American citizen. 

(To be concluded next week.) 


OFFICERS ELECTED. 





Bankers Insurance and Indemnity Com- 
pany of Kansas About Ready for 
Business. 

Organization of the recently formed 
Bankers Insurance and Indemnity Com 
pany has been perfected by the election 
of the following office) President, W 
H. Winants, president of the Mercantile 
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“plans.” 


F you are trying to build an agency that 
will be a credit to your efforts; that will 
make you known as the Casualty Insur- 
ance agent of your vicinity, you should get 
in touch with this Company. 
@ It is our policy to help such “builders” by furnishing 
them the best “material” in the shape of up-to-date policy 
forms, liberal commissions, and quick and satisfactory claim 
settlements—all being backed by the impressive financial 
strength given by over $3,500,000 in surplus and reserves. 
@ Shall we help you to “build?” 
our booklet “Information for Agents,” which outlines our 
Mention this paper. se so 26 GE BE & 
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Write today—ask for 


BALTIMORE, 
9 MARYLAND. 
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COMPANY THAT HELPS ITS AGENTS. 











Bank; W. A. Knotts, treasurer and 
general counsel; W. F. Moore, secretary, 
and Miles M. Dawson, actuary. On the 
directorate are H. C. Arnold, A. J. Poor, 
W. B. Johnson, B. Howard Smith, J. E. 
Seaver, W. C. Coffee and P. C. Wads- 
worth. The company will undertake to 
guarantee full payment on deposits in 
case of the failure of a bank. The pre- 
mium charged is to be one-quarter of 
one per cent. 


result of the bank guaranty wrangle in 
Kansas, the Bankers Deposit and Surety 
Company of Topeka, with $500,000 capi- 
tal, organized by Kansas bankers to in 
sure bank deposits, may come to Kan- 
sas City, Mo. Because of political con- 
ditions, it is claimed the company so 
far has been unable to get permission 
to conduct business as a Kansas insti- 
tution. The insurance superintendent 
proposes to impose limitations that the 














It is rumored from Topeka that as a bankers claim are unbusinesslike and 
Special Agent Wanted 
One of the strongest Casualty Companies wants a Special Agent for its 
personal accident and liability lines in New York State covering the 
territory west of Albany. Only personal producers need apply. First 
class opportunity for the right man. 
Address BOX 7 
EASTERN UNDERWRITER, 105 William Street, New York City 
Assets - - - - - - $625,069 
Surplus and Capital - - - - 460,323 
Income 1908 - ° - - - 982,073 
DISABILITY INSURANCE 
SICKNESS or ACCIDENT 
$1.00 Per Month to $100.00 Per Year. Exclusive Territory 
WRITE 
A. E. FORREST, Sec’y CHICAGO 














LONDON GUARANTEE AND ACCIDENT CO., Lid. 


OF LONDON, ENGLAND 


Head Office 
CHICAGO 


A. W. MASTERS 
Gen’l Manager 
Liability, Accideat, 
Health, Credit, Burglary 
and Sieam boiler 





F. J. Walters 


Resident Manager 
45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs., ——-——— 
——__-——_---New England 











August 19, 1909. 








unsound. J. R. Burrow, president of 
the Central National of Topeka and one 
of the directors and heavy stockholders 
of the company, was in Kansas City re- 
cently looking for a probable location 
for the company. He says the company 
vill have to go where it will not be 
hampered by politics if it is not permit- 
ed to handle its business in peace in 
Topeka. 





NOTIFIES AGENTS 





President Bland Advises Representa- 
tives of United States F, & G. Re- 
garding Nebraska Law. 





President John P. Bland, of the 
United States Fidelity & Guaranty, has 
issued a notice to agents reminding 
them of the Nebraska law effective July 
1. which requires that “all contracts of 
insurance must be regularly issued and 
duly reported by, and the full commis- 
sion on the premium therefor, paid to 
a licensed agent resident .within the 
state.” In the course of this circular 
Mr. Bland says: 

“This section is binding upon and ap- 
plies with equal force to companies and 
agents. Violation of this Act is pun- 
ishable by revocation of the license of 
the violating company or agent. 

“It has always been the practice of 
this Company to strictly comply with 
the laws of the various States in which 
it transacts business and in accordance 
with the provisions of this Act all 
agents are hereby notified that when 
an agent outside of the State of Ne- 
braska requests an agent in the State 
of Nebraska to execute a bond for the 
company, to be filed in that State, the 
Nebraska agent must receive the whole 
commission on the premium, the agent 
cutside of the State not being entitled 
to any part of it. 

“On the other hand when an agent 
in Nebraska requests an agent outside 
of that State, to execute a bond to be 
filed outside of that State, the agent 
in Nebraska will not be entitled to any 
share of the commission on the pre- 
mium, the agent outside of the State 
receiving the whole of the commis- 
sion.” 





New Jersey State Agent. 





The New Jersey State Agency for the 
Security Casualty Company, of Indian- 
apolis, has been placed in the capable 
hands of Myron W. Robinson of Engle- 
wood, with New York offices in the 
Mills building. 

The Security Casualty writes liberal 
accident and health contracts, in the 
commercial and industrial departmenis, 
and Mr. Robinson is prepared to make 


attractive terms for representation of 


the company in New Jersey. 





Closing Them Out. 





sy court authority Superintendent of 
Insurance Hotchkiss of New York, will 
wind up the affairs of the New York & 
New England Underwriters at Lloyds. 
an individual underwriting concern of 
this city. The Superintendent will like- 
ly take similar action with regard to the 
Garfield Assurance Fire Lloyds. 


“Samuel L. 


CAPITAL $1,000,000. 





Additional Stock to be Issued by Title 
Guaranty and Surety Company. 





The board of directors of the Title 
Guaranty and Surety Company, at a 
ineeting on the 13th, put the stock of 


ar 


ihe institution on a 10 per cent. divi-| 


dend basis, and it was also decided to | 


increase the capital stock from $800,100 
to $1,000,000. Stockholders of record 
will be given the privilege of purchas- 
ing the new stock at $175, in proportion 
io their present holdings. 

The reports of the officers showed 
that the company is rapidly developing 
iis business and the increase warrants 
‘he raising of the dividend figure from 
6 per cent., the amount formerly paid, 
to 10 per cent. 





Attractive Opening for Casualty Man. 





An old established and ably managed 
casualty company seeks a man to super- 
vise its business in New York State, 
west of Albany. To the right man, 
familiar with liability and personal ac- 
cident insurance, and with a record as 
a personal producer, a good position is 
assured. Details of the opportunity ap- 
pear in an advertisement elsewhere in 
our pages. 





Protected by an F. & C. Policy. 





At the point of a revolver a lone ban- 
dit forced the cashier of the Farmers 
and Mechanics Bank of Jacksonville, 
Ill., to surrender $2,500 on Thursday 
last, following which he made good his 


escape. The bank is protected by a 
policy in the Fidelity and Casualty 
Company. 





Severe Damage Through Boiler Ex- 
plosion. 





Serious results followed the explos:oa 
of a boiler in the bar mill of the Lo- 
gan Iron and Steel Company, Burnham, 
Pa., on the 11th inst. Through the 
accident two men were fatally hurt and 
six others badly burned, while property 
damage of $20,000 was inflicted. As 
usual, the cause of the explosion is un- 
known, i 





Extension of Georgia’s Liability Law. 


Under the Georgia law as newly 
amended recovery in case of the death 
of an employe, even when contributory 
negligence is proven, may be _ had 
against an employer. 





New Jersey Agency Appointments. 





American Bonding, William C. 
Siedike, Roselle—American Live Stock, 
Myron W. Robinson, Englewood—Con- 
tinental Casualty, Harry E. Tompkins, 
Jersey City—Empire State Surety, 
Levin, New Brunswick— 
Frankfort Accident, Solomon I Gurney, 
Trenton—Massachusetts Bonding, Wil- 
lam R, Sutphen, Somerville—Metropoli- 
tan Casualty, Glenn K. Wise, Newark— 
North American Accident, George M. 


Quackenbush, Little Silver—Ocean Acci- | 


dent, Brown & Alpern, Perth Amboy— 
Travelers, Frank Hughes, Passaic. 








T. J. FALVEY, President 








INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding «Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. 
JOHN GIBLON, General Agent 


Surety Bonds « Burglary Insurance 


JOHN T. BURNETT, Secretary 


J. Office, 512 Scheuer Bldg. 
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Will buy or absorb the subscriptions to stock in 
a Casualty Insurance Company where for any reason 
the organizers desire to sell or abandon plans. What 
have you to offer?  Strictest confidence assured. 


BOX No. 17 


EASTERN UNDERWRITER 








BONDS—CASUALTY 


AGENTS 4 Can command Bond 
or Casualty business 


IF Are seeking an 
Agency connection 

Are not representing 
another like Company 








you 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 











The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 


PAYNE & RAMSEY 


Inc. 
1 LIBERTY STREET 


President 
NEW YORK CITY Capital $500,000 
GENERAL AGENTS Total Assets, ‘April 1. 1909 $1,427,564 
= Surplus (Policyholiders) $714,598 
Burglary and Bond Dept’s cmon Pouicies 
ATISFACTORY 


National Surety Company 


| PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 


United States Casualty Company sien cake caneale aes. 


Branch Office 
406 East 149th Street 


AGENCY CORRESPONDENCE 
SOLICITED 























| CUNNINGHAM & CO. 


1 LIBERTY ST. 
New York City 
GENERAL AGENTS 


Personal Accident and Health 
Department of 
The 


COLUMBIAN 


NATIONAL LIFE INS. CO. 
of Boston, [lass. 


The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 





of New York 
SUPERIOR POLICIES | 
KIMBALL C. ATWOOD, President, | 
290-292 Broadway, New York. | 














THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 
LATE 


ry Sak AL ACCIDENT POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. S. WM. BURTON, See. ALONZO G, BROOKS, Ass't S¢ 
RELIABLE AND ENERGETIC AGENTS WANTED 











ACCIDENT AND HEALTH INSURANCE 
Industrial and Commercial 
Salary and commission contracts for producers 
in NEW JERSEY and PENNSYLVANIA 
Capital fully paid $100,000.00 
THE SECURITY CASUALTY COMPANY 


OF INDIANAPOLIS 
Address E. O. BURGAN, Manager 
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THE EASTERN UNDERWRITER. 


August 19, 1909. 











UNITED SURETY COMPANY 


SURETY wf BALTIMORE.MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JomN. 





WANTED 


SALARIED FIELD MEN 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. 0. JOHNSON, President 
ROOKERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 


Address President’s Office 
- J. B. SELLS, Assistant to President 














CRUM & FORSTER 


GENERAL AGENTS 


NORTH RIVER TSSURARCE CO. BUILDING 
ASSETS 


12-31-07 


THE NORTH RIVER 


INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 


Empire City Fire Ins. Co., Inc. 1850 
Nassau Fire Ins. Co., Inc. 1852. ee 
Peter Cooper Fire Ins. Co., Inc. 1853. 

National Lumber Ins. Co., Inc. 1905 ¢ 
(Writing Woodworkera and Lumber only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 19(6.. - 533,362 
(Where not locally represented) 


FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 


ALLEMANIA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 





INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 





USE PRINTERS INK 


It pays LARGE DIVIDENDS when circulated in proper form 
We do all kinds of JOB and COPIMERCIAL 
PRINTING to satisfy the most discriminate 

WILL SUBMIT ESTIMATES ON ALL WORH 
D. R. THOMPSON 


Phone 807 Worth 28 ELM ST., N. Y. C. 














THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 

$ 8,649,885.66 

Capital and Surplus 3,011,834.00 

Losses paid to January 1, 1909.... 29,195,835.85 

This Company grants insurance as follows: 

Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen’s 
Oollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


Liability 
OFFICERS...... 
GEORGE F. SEWARD, President 


ROBERT J. HILLAS, Vice President and Sec, HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 


HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 


It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- 
ferred Dividends. Lower Rates. 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 


DETROIT, MICH. 


BAY STATE MUTUAL 
LIFE INSURANCE CO. 


1033-41 Drexel Building 
PHILADELPHIA, PA. 


LIFE, HEALTH AND 


ACCIDENT INSURANCE 
WANTED: 


State and District Managers on a renewal 
contract that will build you up a large 
and profitable income. Address 


Agency Department 
1033-41 Drexel Building 
Philadelphia, Pa. 
































The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional record 
for 29 years for Low Rate of Mortality, Prompt Payment of 
Claims, Economy of Management, Security of its Funds and 
Satisfactory Results for its Policy Holders. 


Gross Assets January J, 1909, . - - $13,502,474,51 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Albany, N. Y. 














— 
What the Courts Have Ruled on Insurance Questions 





A Reference Work for everyone interested in the Law of Insurance. 
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Without 
EXTRA 
Charge 
by all 
Insurance 
Companies 
Within 
Twenty- 
five States 
FIRE PROOF F.P. —— 1.7 Machine FOOL PROOF 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total loss attributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than TwoCents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 
107 Springfield Ave., a Newark, N. J. 


THE INCANDESCENT LIGHT & STOVE CO., 


Permitted 











THE ROUGH NOTES COMPANY, Inpianapous, INp. 











Pai up Capital $1,500,000 426 E. Pearl St, Cincinnati, Ohio 
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